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BANKS SAY THEY 
MAKE GOOD AGENTS 


Write Business of Dependable Char- 
acter and Remit Balances Promptly 
to Companies 








CONTROL IMPORTANT RISKS 





Say They Are Best Small Town Agents 
But Situation is Often Reversed 
Elsewhere 





The National Association of Insur- 
ance Agents went on record in Des 
Moines as opposed to the spread of 
bank agencies. Now what are the 
bank agencies themselves thinking of 
the insurance end of their business? 

The Eastern Underwriter has _ writ- 
ten to a number of them soliciting 
their views. The bank agencies are 
too strongly intrenched to make their 
elimination possible or practical. What 
the National Association of Insurance 
Agents is trying to do is to throw co'd 
water on the practice of spreading the 
idea of the banker agent, who cuts in- 
to the premium receipts of the regular 
full-time agent. 

As Seen in Evansville, Ind. 

Out in Evansville, Ind., is the Mer- 
cantile-Commercial Bank which has an 
insurance department managed by N. D. 
Smith. Mr. Smith said to The East- 
ern Underwriter: 

“We believe that one reason that in- 
surance companies favor a bank agency 
is due to the fact that their business 
is, as a rule, larger in volume and of 
a more desirable character than they 
are apt to be from the smaller inde- 
pendent agencies. 

“Another reason is the fact that the 
bank agencies are sound financially 
and balances are remitted prompt y 
and there is very slight probability of 
the companies -ever suffering a loss. 
As a rule, the insurance agency con- 
nected with the bank controls the busi- 
ness of the bank’s directors, who are 
naturally representative business men 
with very desirable lines of insurance 
to place. 

“These reasons occurred to us as 
probably the more important as to the 
desire of insurance companies to be 
represented in a bank agency.” 

A Trust Company’s Views 


Out in Hutchinson, Kan., the Fontron 
Loan & Trust Company has an insur- 
ance department the manager of which 


(Continued on page 18) 
































NEIL PEARCE & CO. 


INCORPORATED 


INSURANCE 





BROKERS and AVERAGE ADJUSTERS 


KERR BUILDING 
38-46 BEAVER STREET 


TELEPHONE 


Broad 5092 to 5098 
Incl. and Broad 6000 


R. N. M. M. PEARCE 


President “NEPEARCO” 


NEW YORK 


CABLE ADDRESS 

















Fire insurance house plates date 
back to 1680. They were introduced 
to indicate to-the volunteer fire bri- 
gades the building insured by the 
insurance office maintaining the bri- 
gade, but were discontinued after the 
old volunteer companies were re- 


placed by paid fire departments. 





1796, and is now very rare. 


INSURANCE COMPANY 
OF NORTH AMERICA 


PHILADELPHIA, PA. 


THE EAGLE HOUSE PLATE OF 
THE INSURANCE COMPANY OF 
NORTH AMERICA was adopted in 
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COMMUNITY’S AID 
FOR LIFE INSURANCE 


Important New Plan Suggested at 
Meeting of Continental Life 
Insurance Company 


CLEVER SERIES OF ADS DRAWN 


First Step is to Interest Leading Citi- 
zens; Provides Publication of 
Their Names 





At the annual gathering of the field 
men of the Continental Life held in 
Wilmington a few days ago a plan for 
securing the co-operation of the com- 
munity in life insurance was presented. 
This includes en'isting the interest of 
leading citizens and also provides for 
a series of unique advertisements. 

The first step is for life insurance 
men to prepare a typewritten petition 
for signatures, This reads as follows: 

“To the Citizens of Blank: We heart 
ily endorse the effort to get every citi- 
zen to carry an adequate amount of 
life insurance protection; for life in- 
surance, when reduced to its elements, 
is neither more nor less than—a home 
for the family; an education for the 
children, a comfortable and care-free 
old age; a protection to business; a 
strengthener of credit, and a fund for 
emergencies of every kind, 

“It is evident, therefore, that if every 
citizen will carry a reasonable amount 
of life insurance, it will go a long way 
to transform the community, in the 
course of a single generation, into a 
happy, prosperous and contented place 
where—every family owns its own 
home; every child is properly edu- 
cated; every old person is comfort- 
able and independent; every business 
is safe; everyone's credit is good, and 
everyone has a snug nest egg for any 
emergency. 

“To that end, we hope every citizen 
of this community will carry enough 
life insurance to accomplish the fore- 
going result for himself and for those 
who are dependent upon him.” 

Interesting Leading Citizens 

The next step is to have the petition 
signed by aS many as possible of the 
more representative people in the 
community, especially those who al- 
ready carry substantial amounts of life 
insurance, 

After the petition has been headed 
with the more representative names, 
the agent is to start out to see all 
the rest of the people in the commu- 
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nity, in an effort to get each one to 
add his name to it. As the different 
names are added to the petition nu- 
merous opportunities should present 
themselves to bring the amount of in- 
surance carried by each person up to 
a reasonable figure. For’ instance, 
when a man signs the petition and 
commits himself to the idea, and then 
discloses that he has only a small 
amount of insurance, it should not be 
difficult to interest him in an additional 
policy. As the petition grows the work 
should become less difficult, because 
the very force of examp!e and the 
pressure of public opinion will make 
people more and more receptive. 


Suggestion for Petition 

A suggestion of the way in which 
the petition, at least in the beginning, 
may be presented, is given: 

“Mr. Representative Citizen: If I can 
find a way to get the head of prac- 
tically every family in this community 
to carry a reasonable amount of life 
insurance, a single generation will raise 
the whole community to a_ position 
of happiness and well being that may 
easily be imagined when we realize 
that life insurance, reduced to its es- 
sential elements, is neither more nor 
less than—a home for the family; an 
education for the children; a comfort- 
able and care-free old age; & protec- 
tion to business; a strengthener of 
credit, and a provision for emergencies 
of every kind. 

“Just think of a community in 
which—every family owns its own 
home; every child is properly edu- 
cated; every old person is comfortable 
and independent; every business is 
safe; everyone’s credit is good, and 
everyone has a snug nest egg for any 
emergency. 

“If I can put this community in any 
such shape as that, it seems to me 
that I will be doing a far bigger thing 
for our people than can be done by 
almost anyone else in any other way. 

“T believe it can be done. In any 
case, I am going to tackle it, but I 
can’t do it alone. I need the moral 
support of the leading people through- 
out the community. I am asking them 
to put the stamp of their approval on 
the idea by signing this petition. If 
they will do that, I will undertake to 
do the rest; for a petition like this, 
signed by the leading people of the 
community, will give me a lever 80 
powerful that I should have little 
trouble to prevail on nearly every man 
to carry a reasonable amount of insur- 
ance, 

“If I can, then this generation will 
make this community one of the hap- 
piest and most contented places on 
the face of the earth. 

“Won't you help me out by putting 
your name to this petition?” 

Six two-column advertisements have 
been prepared. One column is used 
for text; the other for names of citi- 
zens. ‘They follow: 

To Every Citizen 
of the Community 

We heartily endorse the effort to 
get every citizen to carry a reasonable 
amount of life insurance. For life in- 
surance, reduced to its elements, is 
neither more nor less than— 

—a home for the family, 

—an education for the children, 

a comfortable and care-free old age, 
—a protection to business, 

—a strengthener of credit, and 

—a fund for emergencies of every 

kind. 

If every citizen will carry all the life 
fnsurance he can afford, it will go a 
long way to transform this commu- 
nity, in a single generation, into a 
happy, prosperous, and contented place 
where— 

—every family owns its own home, 

—every child is properly educated, 

—every old person is comfortable, 

every business is safe, 

—everyone’s credit is good, and 

—everyone has a snug nest egg. 

We therefore urge every citizen to 
carry enough life insurance to accom- 
plish the foregoing results for himself 


! 














period. 
tionary period. 
ability. 


anniversary. 


the insuring public. 








Improved Disability Provision 


Claim may be made as soon as disability occurs—no p.obationary 
i} Payments begin immediately on approval of claim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance paid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Str2et, New York 














and for those who are dependent upon 
him. 

(Here should follow the names of 
the local people who have signed the 
petition, set in two columns.) 


$10,000 
for Every Family 
A man earning $5 a day complains 


that it takes every cent of it to keep 
his family; that he can’t save a penny. 

But let him lose his position and get 
another at a dollar a day less. What 
happens? 

He lives on it of course. He could 
have saved a dollar a day, $6 a week. 

And a saving of $6 a week at age 
30—a litt'e more at older ages—will 











Do You Know Him ? 





1. He is between 25 and 40 years of 


age. 


good hustler. 


ritory. 








oldest and 
Companies. 


5. The territory is one of the finest 
in the United States. | 
6. He will give us complete infor- 
mation concerning himself in 


first letter. 








3. He has several years’ experience 
as a life insurance salesman and 
organizer, preferably in city ter- 


4. He could be relied upon to take 
charge of and rejuvenate an es- 
tablished agency for one of the 

strongest Eastern 


Correspondence confidential. 


I Address Eastern 


c/o The Eastern Underwriter 
105 William Street 


New York City 


2. He is not afraid of hard work and 
is recognized by his friends and 
I acquaintances as an all around 
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carry $10,000 endowment insurance 
which— 
—pays $10,000 cash to the owner him. 
self when he reaches age 60; 

—pays him $100 a month as long ag 
he lives if he becomes totally and 
permanently disabled before he 
collects the $10,000; and 

——pays the $10,000 to his family jg 

he shouldn’t live to collect it him. 
self, 

Furthermore the insurance is a gay. 
ings fund almost like cash in bank. 
After the second year, the company 
will always lend a large part of all that 
has been paid in. 

Isn’t it plain that the head of nearly 
every family in the community can 
provide at least $10,000 for himself and 
his family if he really wants it? 

Return this coupon and let me give 
you figures: 

(Here follows name of Agent.) 


Let Us Pay Your 
Mortgage 


Many people worry themselves “early 
to death about paying off a mortgage, 
They are afraid they may not be able 
to keep up the interest because— 

—they may get sick; or 

—they may get too old to work; or 

—-they may die; or 

—they may have reverses of some 

kind. 

There is a simp'e, sure and easy way 
to avoid such disasters, and at the 
same time to pay the mortgage with. 
out pinching yourself to do it. It is 
this: 

At the average age, a yearly pay- 
ment of about three per cent. of the 
mortgage will carry a life insurance 
policy which will pay the mortgage by 
the time you are 60, if you live that 
long; or at your death, if you should 
die before then. 

If you ever need money to pay the 
interest or to tide you over an emer- 
gency, the insurance will be almost 
like cash in bank. After the second 
year, the company will lend you a 
large part of a!l you have paid. 

Finally, if you become totally and 
permanently disabled before the insur: 
ance pays the mortgage, the company 
will make all future payments on the 
insurance for you, and will pay you 
in addition, as long as you live, an in- 
come of twelve per cent a year—twice 
enough to pay the interest on the 
mortgage. 

Return this coupon and let me tell 
you about it: 

(Name of agent.) 


Let Us Send Your 
Children to College 
For a fixed payment every year antl 
your boy or girl is 18 years old, we 
will pay an income, beginning at 18, of 
$500 a Year for 4 Years 
If you should die before the child 
reaches 18, we pay 
$250 a Year until 18; then 
$500 a Year for 4 Years 
This will assure ample funds for the 
education of your children regardless 
of whether you live or die. 
Return this coupon and Jet me tell 
you about it: 
(Name of Agent) 


You Can Get A 
Pension of Half Your 
Present Income to Begin 

1. When you are 65; or 

2. Before then if you should become 
totally and permanent'y disabled. 

If you should die before you begin 
to draw the pension, it goes to your 
family, starting immediately. 

At the average age, such a pension 
can be had by depositing less than 15 
per cent. of your present income with 
us. 

Return this coupon and let me tell 
you about it: 

(Name of Agent) 


Make Your 
Business 
Safe 


How much does your business de 
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pend on your efforts? What will be- 
come of it when you die? 

Won't it take a lot of ready money 
to keep it from going to smash? 

Life insurance will furnish the cash 
to keep it off the rocks, and at a tri- 
fling outlay—only 2 per cent. or 3 per 
cent. a year on any sum you want. 

Moreover, your payments are saved, 
not spent. After the second year, you 
can always borrow a large part of all 
you have paid. 

Partnerships, especialy, need this 
kind of protection. Let each partner 
insure for the benefit of the other. 
When one dies, the other gets enough 
life insurance to buy out his interest. 

Then you may have an important 
employee you can’t afford to lose. He 
ought to be insured for your benefit. 


Every business depends largely on 
one or more individuals. When they 
die, the business suffers. Life insur- 
ance covers the loss at trifling cost. 

Return this coupon and let me tell 


you about it: 
(Name of Agent) 


How to Strengthen 
Your Credit 


Do you know that one of the easiest 
ways to strengthen your credit at the 
bank, is to carry a lot of life insur- 
ance? 

A. Barton Hepburn, head of one of 
the largest New York banks, says: 

“When a man comes to us to bor- 
row money, we want to know how 
much life insurance he carries, not 80 
much because of its bearing on his 
financial power, but what is vastly 
more important, as showing his trend 
of mind, for the quality of mind 
which induces one to take out life in- 
surance is the quality of mind that 
best insures success in business.” 

If a man has failed to provide for 
his own wife and children, is he likely 
to have much regard for his obliga- 
tions to others if he can find a way to 
get out of them? 

Is it safe to lend him money? 

Bankers think not. That is why 
they want to know how much life in- 
surance you carry. 

One of the surest and easiest ways 
to strengthen your credit is to carry a 
lot of life insurance. 

Return this coupon and let me tell 
you about it: 

(Name of Agent) 
To Every Citizen of This 
Community 

We heartily endorse the effort to get 
every citizen to carry a reasonable 
amount of life insurance. For life in- 
surance, reduced to its elements, is 
neither more nor less than— 

—a home for the family, 

—an education for the children, 

—a comfortable and care-free old age, 

—a protection to business, 

—a strengthener of credit, and 

—a fund for emergencies of every 

kind. 

If every citizen will carry all the life 
insurance he can afford, it will go a 
long way to transform this commu- 
nity, in a single generation, into a 
happy, prosperous, and contented place 
where— 

—every family owns its own home, 

—every child is properly educated, 

—every old person is comfortable, 

—every business is safe, 

—everyone’s credit is good, and 

—everyone has a snug nest egg. 

We urge every citizen to carry 
enough life insurance to accomplish 
the foregoing results for himself and 
for those who are dependent upon him. 

(Here should follow the names of 
the people who have signed the peti- 
tion, set in four columns, New names 
should be added as fast as they are 
secured.) 





Will O. Ferguson is insurance adviser 
to Mayor Bosse, of Evansville, Ind., and 
Samuel L. May, president of the cham- 
ber of commerce, Mr. Bosse has $400,- 
000 insurance. 











The Prudential 


Insurance Company 


of America 





FORREST F. DRYDEN 
President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 
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Judging Men By 
a Rating Scale 


PHOENIX MUTUAL’S SYSTEM 





No Executive Can Judge Prospective 
Agents So Well As By Grotp 
Judgment 





An interesting paper on “The Value 
of a Rating Scale in the Selection of 
Managers and Salesmen” was read by 
Carl A. Secoy, assistant agency man- 
ager of the Phoenix Mutual Life, at 
the convention of the Association of 
Life Agency Officers in Chicago this 
week, It was illustrated by charts. 

Mr. Secoy said that on the basis of 
results so far obtained by the Phoenix 
Mutual that company believes that no 
sales executive or interviewer, no 
matter how well equipped with per- 
sonality and information he may be, is 
able to select successes to the same 
extent that successes may be chosen 
through the average combined judg- 
ment of a number of men. The real 
value of any system of rating is deter- 
mined in the last analysis by the 
agreement between the ratings and 
such measures of success as produc- 
tion, records, etc. With the Phoenix 
Mutual results so far obtained indicate 
unquestionably that a rating scale is 
an aid in the process of selection. 

In the rating scale used by the Phoe- 
nix Mutual each applicant is rated on 
seven lines: appearance and manner, 
convincingness, industry, character, 
personal history, reports and “all 
things considered.” 

Acquaintance Comparison 

In the use of the rating scale, ac- 
quaintance comparison is the vital fac- 
tor, not so much the independent 
judgment of the interviewer as to how 
high in percentage a man should rate 
in appearance and manner but to the 
position that he would occupy in the 
scale as compared with a salesman 
with whom the. interviewer is person- 
ally acquainted. In order to accom- 
plish this a master scale must be first 
arranged by each interviewer, and this 
done independently of every other in- 
terviewer. In order to do this it is 
necessary to have before you the names 
of at least twenty-five of your sales- 
men, 

Included in this list should be the 
salesmen that rank highest and lowest. 
In order to build the master scale it 
is necessary first to select from this 
group of salesmen the one that to your 
mind ranks highest in appearance and 
manner, also the one that ranks low- 
est, the one that is intermediate; and 
then select one between the interme- 
diate and the highest and one between 
the intermediate and the lowest, plac- 
ing these names in the place provided 
for them on the master scale. 

After the master scale is completed 
the method then used by the inter- 
viewer is to conduct his interview with 
the prospective salesman, in such a 
manner that the factors to be marked 
on the rating scale are emphasized and 
information necessary for comparison 
under these different heads drawn from 
the prospect during the course of the 
interview. 

Appearance and Manner 

At the close of the interview the in- 
terviewer is then by comparison to 
grade the prospective salesman on ap- 
pearance and manner with the five men 
shown under that heading on the mas- 
ter scale, and so on for the other six 
factors. 

For example, if the applicant should 
compare more nearly in appearance 
and manner with the salesman that 
you have selected as highest in these 
traits on the master scale, he would 
be given a grade rating of 10. If, 
however, he compared more nearly 
with the lowest salesman his rating 
would be given as 2, If with the in- 
termediate it would be given as 6, the 
ratings graded from two to ten. 
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Colored Mortality 
Shows An Increase 


EXPERIENCE OF METROPOLITAN 


Colored Business 12 Per Cent of Total 
Influstrial; High Mortality at 
Youngest Ages 

J. D. Craig, of the Metropolitan, re- 
cently submitted to the Actuarial So- 
ciety the experience of the Metropolitan 
Life among colored lives in the Ordi- 
nary, Intermediate and Industrial 
classes. 

Ordinary: The colored ordinary busi- 
ness constituted, as of December 31, 
1919, about 1% per cent of the total or- 
dinary business. The experience pre- 
sented is based on policy years and re- 
lates to issues of the years 1894 to 1918 
inclusive, carried to anniversaries in 
1919. Based on amounts insured the 
ratio of actual to expected mortality by 
various standards is as follows: 

Percentage Actual Deaths were 
of “Expected” 
Deaths by 





Policy American Amer- Metropolitan 
Years Men Select ican Ordinary 
1 119% 47% 68% 
1-5 156 82 114 
6-10 175 131 160 
16-20 32 120 125 


It was found also that the experience 
on life policies was more favorable than 
on endowments and that the experience 
among males was more favorable than 
among females. The experience by at- 
tained ages was made after eliminating 
the first two years experience, that 
being the period after which the effect 
of selection appears to have worn off. 
On this basis, the ratio of actual to ex- 
pected mortality by the American Men 
Select Table declines quite steadily 
from about 200 per cent at ages under 
40 to about 150 per cent at 65 above 
which age the numbers are so small as 
to give the results only slight signifi- 
cance. The regional mortality among 
colored lives has about the same gen- 
eral characteristics as shown in the 
Medico-Actuarial Investigation. 

Industrial: This was a calendar year 
experience and covered the years 1911 
to 1919 inclusive relating to years of 
issue 1879 to 1919 inclusive. At De- 
cember 31, 1919, the colored business 
was about 12 per cent of the total in- 
dustrial. The actual claims amounted 
to 119 per cent of the expected accord- 
ing to the Standard Industrial Table as 
compared with 81 per cent for the white 
lives and 85 per cent for all combined; 
among the colored lives the actual mor- 
tality was 126 per cent of the expected 
mortality for males and 113 per cent 
for females. The analysis of the exper- 
ience by attained ages shows that the 
high mortality on colored lives is at the 
youngest ages, the excess over the 
white rates gradually diminishing until 


at the high ages the colored mortality 
is lower than the white. A comparison 
of the experience of 1911-1919 with that 
of 1896-1905 reveals that while the white 
industrial mortality has improved at al- 
most every age, the colored mortality 
has shown an increase at all ages from 
about 30 upwards, 


G. W. F. MOORE MAKES CHANGE 
Sioux Falls (S. D.) Man Now Manager 
of Security Mutual Life in Import- 
ant Northwest Territory 
After eight years of service as gen- 
eral agent for the Connecticut General, 
G. W. F. Moore has severed his con- 
nection with that company and_=ac- 
cepted a position as agency manager 
of the Security Mutual Life Insurance 
Company, of Lincoln, Neb. His terri- 
tory is Minnesota and Northeast South 
Dakota. His office is in Sioux Falls, 
S. D., and later he will open an office 

at Minneapolis. 

Prior to going with the Connecticut 
General, Mr. Moore traveled the terri- 
tory of Minnesota and South Dakota as 
special agent for the o'd Williamsburgh 
Kire of New York City. He served as 
president of the Northwest Congress of 
Underwriters which held its annual 
meeting at Sioux Falls this year. Mr. 
Moore has a splendid reputation in the 
Northwest as an insurance man. 





DIPPEL AN AGENT 
Famous Operatic Impresario and Tenor 
Selling Insurance in Chicago; 
Lost His Fortune 

Andreas Dippel, former'y director of 
the Chicago and Philadelphia opera 
companies and before that a tenor with 
the Metropolitan Opera Company and 
also a theatrical producer, is now sell- 
ing insurance in Chicago. 

Mr. Dippel was a large money-maker 
during part of his operatic and theatri- 
cal career, but later met misfortune. 
He is an unusually intelligent and pro- 
gressive man and should be a credit 
to the insurance business. <A big bene- 
fit for him has been planned by opera 
stars now in Chicazo. 


JOINS FEDERAL LIFE 
George Barmore, Formerly with Farm- 
ers National, Made Assistant 
Superintendent of Agents 
George Barmore, formerly agency 
manager of the Farmers National Life, 
Chicago, has been appointed assistant 
superintendent of agents of the Fed- 
eral Life. Howard B. McLane, for some- 
time past associated with the agency 
department of the company, has been 
appointed assistant to the superintend- 

ent of agents. 

Charles S. Rannells, vice-president of 
the Federal Life, is superintendent of 
agents. 








GENERAL AGENT WANTED 





York. 








One of the oldest New England Life Companies is in 
need of a General Agent to be located in Albany, New 


The agency has long been established, and has a good 
volume of business in force. 


Reply “General Agent” 
The Eastern Underwriter 


105 William Street, New York City 














NATIONAL LIFE INSURANCE COMPANY | 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


For Seventy Years 
This 
Strong Mutual Company 
Has Protected The 
Home And Family 








Edward D. Field, Superintendent of Agencies 











The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 








THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over Forty Five Million Dollars Paid to Policyholders 
JOUN P. MUNN, M. D., President 


Good territory open for high class, personal producers, under direct contracts with the Company 
Address Home Office, 277 Broadway, New York City. 











~ SECURITY MUTUAL LIFE INSURANCE COMPANY — 
| Binghamton, N. Y. | 
| David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 


C. H. JACKSON, Superintendent of Agencies | 

















| HOME LIFE INSURANCE COMPANY of AMERICA. 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 

{ This Company issues all modern forms of policy contracts from age 3 months 

| next birthday to @ years. } 

| INDUSTRIAL POLICIES are in full immediate benefit from date of issue. | 

ORDINARY POLICIES contain a valuable Disability clause and are guar- 

anteed by State Endorsement. | 

GOOD CONTRACTS FOR LIVE AGENTS 
| 
| 





Executive offices No. 506 Walnut St., Philadelphia, Pa. 
JOHN J. GALLAGHER, Treasurer 


BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary 














SPECIAL COMBINATION POLICY 


| with multiple benefits and unique excess interest dividends (simon pure 

| dividends), has seemed to afford no possibilities for improvement and 
yet ways have been found recently to invest that policy with a brand 

| new dress that makes it even more salable than before. It is the policy 

{ eontract that enables those world records for growth to be shattered 
by the 
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PENNSYLVANIA OPPORTUNITY | 


If wou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 
Address, PERMANENT, | 
Care of The Eastern Underwriter, 105 William Street, New York City 
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satisfaction. 


Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 


PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT =SATISFACTION 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 








WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 




















Burnet Doesn’t 
Look for Panic 


ALSO EXPECTS QUICK RECOVERY 





Declining Industry Will Bring More 
Men Into Life Insurance; Must 
Increase Efficiency 





The United States has now passed 
from a seller’s market to a_ buyer's 
market where the supply of goods is 
so large in proportion to the demand 
that buyers and not sedlers dominate, 
What is the result of all this on life 
insurance? - 

This was the subject discussed by 
Philip Burnet, president of the Contin- 
ental Life, before the Association of 
Life Agency Officers, meeting in Chi- 
cago. Mr. Burnet says that it seems 
to be the general opinion that while 
liquidation of mercantile s‘ocks may be 
drastic it will be carried out in an 
orderly. menner without the develop- 
ment of an acute crisis and will be of 
relatively short duration, being com- 
pleted in all probability by the late 
spring or early summer of next year. 
This belief is based on the assumption 
that a vast amount of construction 
work in the way of housing, road 
building, railway equipment, etc., is 
waiting to be done and is held in check 
only by the high level of prices and 
waces. 

Increased Immigration 

The fall in prices will check produc- 
tion and cause a large amount of un- 
employment which will be accentuated 
by the increase in immigration which 
now averages some 3,000 arrivals per 
day. This in turn should make for 
greater labor efficiency; competition 
for work should tend to weed out 
the more inefficient, with the re- 
sult that even if wages do not 
fall, efficiency should be- so_ in- 
creased that the labor cost per unit 
of production will be greatly reduced. 
Costs should be further reduced by 
lower prices for materials. while the 
falling level of prices should gradually 
release a steadily increasing amount of 
credit which will be available for new 
operations. 





On the whole, then, it would appear 
that what is really going on is a tran- 
sition to a level of prices enough lower 
than that which now exists to permit 
business to go forward vigorously with- 
in the limits of our credit structure. 
When that transition has once been 
completed, we should have reached a 
fa'rly stable level of prices, instead of 
a rapidly increasing level as has been 
the case since the beginning of the war, 
or a rapidly decreasing level which is 
likely to be the case until we reach the 
equilibrium towards which we appear to 
be tending. 


It is evident, then, that a drop in 
business profits will cause a marked 
reduction in the income of the class 
of people who are the best patrons of 
sife insurance. He has no doubt that 
this is one of the reasons why the 
amount of new insurance seems to fol- 
low, closely, the ups and downs in 
the level of commodity prices. 


Steady Decline in Life Production 


It would seem, then, that we may 
expect a steady decline in business for 
some months to come. Those mem- 
bers of our agency forces who, under 
the favorable conditions of the past, 
have been barely able to scrape along 
will be forced out of the business; our 
more efficient representatives will have 
to expend greater effort and ingenuity 
in order to come anywhere near hold- 
ing their own, while we may also ex- 
pect a steady increase in policy loans. 


Meanwhile, we should be able, in 
two ways, to offset some part of the 
decline in the level of our production: 

1. Declining industry will release a 
steadily increasing supply of good men 
who can be brought into the business. 
This increase in the supply of good 
men will offset, to some extent, the 
greater difficulty of writing insurance. 

2. We may devote some really se- 
rious attention to finding ways and 
means to enable the man in the field 
to increase his efficiency, to get the 
maximum results for the expenditure 
of his efforts. Little has been done 
along this line. We have given some 
attention, to be sure, to the training 
and instruction of the individual! solici- 
tor, but I suspect that what is far more 
necessary is carefully worked out sell- 
ing methods comparable to those which 


exist in every other business of import- 
ance. It is no secret that there is little 
or no organization of our selling activ- 
ities; that in the main, life insurance 
is sold in a more or less aimless, hit- 
or-miss fashion, with little plan or 
method. Of course it may not be pos- 
sible to organize our work in the way 
selling is organized in: other lines; 
there may be something inherent in 
the business to prevent it. But I'm 
always expecting that some really big 
man from some other business where 
selling has been carefully worked out 
and scientifically organized, will come 
into life insurance and show every one 
of us that we haven't been getting a 
fraction of the results that it is possible 
to obtain. 





NO DEDUCTION 
Tax Ruling Where Corporation Insures 
Life of Its President; Stock- 
holders Beneficiaries 





An income tax ruling of interest to 
writers of Corporation insurance fol- 
lows: 

Where a corporation insures the life 
of its president, the stockholders being 
beneficiaries in proportion to their 
stockholdings and the wife of the presi- 





dent (not herself a stockholder) being 
a beneficiary in proportion to her hus- 
band’s stockholdings, no deduction for 
the payment of premiums can be al- 
lowed under article 294 of Regulations 
45, as amended by T. D. 3019, since the 
corporation itself is indirectly a ben- 
eficiary under the policy. 

The premiums paid on such a policy 
are a charge against surplus and rep- 
resent dividends to the stockholders 
subject to surtax to the extent that 
such premiums are paid out of earnings 
or surplus accumulated since February 
28, 1913. This applies to the officer 
upon whose life the insurance is carried. 

Another ruling recently made is that 
the cash surrender value of insurance 
policies carried by a corporation on 
the lives of its officers may be included 
in the computation of invested capital 
irrespective of the fact that the pre- 
miums paid on such policies may have 
been deducted as an expense in com- 
puting the net income of the corpora- 
tion for prior years. 





CASHIER SELLS POLICIES 
John Richert, of the Colorado and 
Wyoming agency of the Bankers Life, 
wrote $400,000 during the past twelve 
months. He is cashier of the First Na- 

tional Bank of Rocky Ford, Colo. 








Do You Need An 


HAVE 


AGENCY CASHIER 
an 


BOOKKEEPER? 


The advertiser has had more than twelve years’ general 
agency experience and is thoroughly competent to take charge 
of the duties involved in the above position, and wants a 
permanent connection in New York City. 

EXECUTIVE 
Will consider position as assistant. 
Address, AGENCY CASH-BOOK 
c/o The Eastern Underwriter 


105 William Street 
New York 


ABILITY 











The Test of Service | 








1 life insurance company de- 
pends upon what those who have bought its policies in the past 
think of the service they have received. 
Mutual passes this test with flying colors. 
or 35%, of the business delivered last year was on the lives o 
men and women already insured in the Company. 

JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


The ultimate success of ¢ 


The Massachusetts 
Over $45,000,000 














In 1919 
44 General Agencies paid for 
$88,000,000 


Standard Business 


Dividend Scale Maintained, Surplus Increased 











New England Mutual Life Insurance Co. 


Boston, Mass. 
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Want Association 
Bickerings Stopped 


VOTE AT LOCAL LIFE. MEETING 








Members Say They Are Tired of Fell- 
Executive Committee Scrap; Ask 
Educational Evenings 





Event: Monthly meeting of the Life 
Underwriters’ Association of New York. 
Opponents: T, R. Fell, New York man- 
ager Massachusetts Mutual; and mem- 
bers of executive committee Life Under 
writers’ Association of New York. 
Time: Last Tuesday night. 

Round 1: William Marvin, manager 
of the insurance department of the Na- 
tional City Bank, New York, boxed 
thirty minutes on the subject of sales- 
manship and won the decision on every 
point of the contest. He was great. 

Round 2: “Musical” Dale, a vaude- 
ville performer, sang songs and told 
stories. He wag supposed to be the 
entertainment, but paled into insignifi- 
cance in light of the other events that 
followed. 

Round 3: William F. Atkinson, chair- 
man of the business practices com- 
mittee, announced that another rebater 
and insured accepting a rebate had been 
found guilty in courts, the eighth tri- 
umph for the committee in a year. 

Round 4: Charles Jerome Edwards, 
Yquitable manager in Brooklyn, intro- 
duced a resolution saying that T. R. 
Fell had not co-operated with the ex- 
ecutive committee of the Life Under- 
writers. He said that Mr. Fell had per- 
sistently refused requests of the execu- 
tive committee to co-operate with it and 
failed to support allegations of misde- 
meanors and rebating charges. He said 
that the association had always stood 
for the protection of life insurance ag- 
ents and intended to go after the re- 
baters harder than ever, and wound up 
by. asking that all future association 
meetings be devoted to educational and 
agency work and life insurance service 
to the public. 

Round 5: Alexander Cowen, of Mr. 
Fell’s office, objected decidedly to the 
reflections on Fell and made a strong 
speech in his defence. Cowen said that 
all that Mr. Fell desired was to stop 
the practices of “listening in” of fire 
brokers and others and he wanted the 
elimination of one or two case men. 

Round 6: Mr. Edwards took the ring 
again and said he was the first man to 
go around the country arousing under- 
writers’ associations to the necessity of 
fighting rebaters in the courts by 
methods more effective than mere ver- 
biage. That was when he was presi- 
dent of the National Association of Life 
Underwriters. He then threw a bomb- 
shell into the Fell corner by declaring 
that he, not Fell, was the originator of 
the expression “listening in.” He then 
asked exactly what Fell was driving at. 

‘Round 7: Lawrence E. Simon, of the 
Fell office, gave an explanation of 
“listening in,” recited several cases, in- 
cluding rebating, and changing the sub- 
ject, made a charge against Lawrence 
Priddy, of the New York Life, who has 
got a lot of evidence against rebaters, 
saying that the latter had a lot of 
evidence in hig office that had never 
been acted upon. 

Round 8: Mr. Priddy arose on a 
question of personal privilege to re- 
fute what Mr. Simon had said. 

Round 9: Joseph D. Bookstaver, 
Travelers, said Priddy was not speaking 
to the resolution. 

Round 10: Priddy pulled a copy of 
Roberts’ Rules of Order, said he had a 
right to speak, invited all the members 
of the Life Underwriters’ Association to 
cpme to his office individually or in a 
group, and look at the evidence. At 
this stage of the contest, Miss Jane 
Laubscher, Mr. Priddy’s’_ secretary, 
looked worried as she thought of the 
incoming mob. 

Round 11: Agent Katzenberg, of the 
New York Life, made a speech which 


a musical comedy devotee of Sam Ber- 
nard, Louis Mann and Lew Fields in- 
terpreted as follows: Rebating is gen- 
eral in New York. Mr. Fell is to be 
congratulated for unselfishly trying to 
stop it. 

Round 12: Agent Kelly, of the Grand 
Street branch of the New York Life, 
butted into the fight and made a speech 
about the boys in the trenches in 
France, 

Round 13: An agent of the Equitable 

arose and said that everybody was tired 
of bickerings and internal fighting and 
that if the business practice and execu- 
tive committee did not do their job 
satisfactorily to the other members of 
the association, the association should 
elect a new committee with Fell as 
chairman and make him president of 
the association, if necessary. 
_ Round 14: TT. R. Fell arose in his 
defense; said that he had spent his life 
in the insurance business; that his 
motives were of the most lofty; that he 
was fighting the side of the real life 
insurance agent; and that he would 
keep up the fight until the listeners-in 
and one-casers were eliminated. He de- 
nied that he had blocked the executive 
committee, declaring that he had al- 
ways showed a desire to co-operate. 

Round 15: President Jones read a 
resolution to the effect that Fell had 
not co-operated with the executive com- 
mittee by furnishing specific informa- 
tion. He said the minutes of a meet- 
ing where Mr. Fell appeared and took 
this position were on hand. They took 
about thirty-eight pages of typewriting. 

Round 16: Fell arose again and asked 
if there was any objection to reading a 
report of five men who had attended 
the meeting where it was charged that 
he had refused to co-operate. 

Round 17: An earnest member, who 
had not brought a cot and bed clothes 
with him, arose and innocently suggest- 
ed that the stenographer’s reports be 
read as well as the observations of the 
five agents. As this would have taken 
about two hours, there was general con- 
sternation among the ringside specta- 
tors. These were not read. 

Round 18: Jumping into the ring, 
O. S. Rogers, manager of the Phoenix 
Mutual Life, waved the olive branch by 
offering the foliowing amended resolu- 
tion, which was adopted, after which 
the fight was declared adjourned. 

Whereas, this association stands and has 
always stood for the protection of life insur- 
ance agents as evidenced by a long period of 
devotion and service; be it. therefore 

Resolved, that this association hereby directs 
any of its members to furnish the executive 
committee, and the committee on business 
practices with the information he claims to 
have as will substantiate his charges; and be 
it further 

Resolved, that the executive committee, or 
business practices committee be, and is here- 
by directed to make immediate and thorough 
investigation of such charges, and, if neces- 
sary, to employ counsel to co-operate with 
them, and to report back to this association 
their findings and recommendations for the 
disciplining of any member guilty of illegal, 
improper or unethical practices; and be it 
further 

Resolved, that pending such _ investigation 
and report thereon the meetings of this asso- 
ciation shall be devoted to the educational and 


constructive features of agency work and life 
insurance service to the public. 


None of the two hundred spectators 
demanded their money back, but they 
declared that they wanted no more 
similar “entertainment” at future ses- 
sions. Fell’s friends claimed decision. 

A large evening! Too bad it wasn’t 
held in Madison Square Garden. 


IS DUNNE OUT? 





Name Off of Flagstaff of “American 
Insurance Digest,” Published 
in Chicago, Ill. 

Considerable comment has been 
heard on the Street relative to the 
“American Insurance Digest” owner- 
ship, the new and bright Chicago in- 
surance publication Until the last 
week of October the flagstaff bore the 
names of J. E. Dunne, general man- 
ager, and George W. Wadsworth, treas- 
urer. In the first issue in November 
the name of Mr. Dunne did not appear. 
Instead there was this line: “Published 
every Saturday by G. W. Wadsworth.” 

It is not known definitely whether or 
not Mr. Dunne will withdraw from ths 
“American Insurance Digest.” 





INSURANCE IN FORCE OVER $245,000,000 


For co-operation 
with agents in securing the 
complete satisfaction of policyholders 


THE 


EQUITABLE LIFE OF IOWA 


maintains a SERVICE Department which 
opens for them a broader field 
of opportunity and 
assures success 


NEW BUSINESS IN 1920 OVER $52,000,000 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum ef 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 

















Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 




















IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing 
institution of Life Insurance. 














Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $260,000,000 of insurance in force. 
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Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 

















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS. President 





Total Resources Dec. 31, 1919.... over $7,500,000.00 
Insurance issued during 1919..... over 26,000,000.00 
Insurance in force Dec. 31, 1919.. over 70,000,000.00 





THE PAN-AMERICAN WAY. 
In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained ee it has built up a field organization that is 
rosperous and contented. 

What those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 
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1920 
[ it a2 . 
) argest Life Insurance Business in the World 
i 
} 
i 
:  M 
ii 
: ETROPOL TAN 
Lire INSURANCE COMPANY 
(INCORPORATED BY THE STATE OF NEW YORK) 
= HALEY FISKE, President FREDERICK H. ECKER, Vice-President 
= | 
| 
| Total Amount of Outstanding Insurance....................... $5,343,652,434 
| Larger than that of any other Company in the World. 
Ordinary (annual premium) Life Insurance paid for in 1919.... $910,091,087 
More than has ever been placed in one year by any Company in the World. 
Industrial (weekly premium) Insurance paid for in 1919........ $508,590,405 
| More than has ever been placed in one year by any Company in the World. 
| 
4 i Total Insurance placed and paid for in 1919................... $1,418,681,492 
The largest amount ever placed in one year by any Company in the World. 
Gain in Insurance in Force in 1919... .. 2.0... 0... c eee ees $914,140,618 
! More than ever has been gained in one year by any Company in the World. 
Mi 
i Number of Policies in Force December 31, 1919............... 21,770,671 
, ! Larger than that of any other Company in America. 
| Gain in Number of Outstanding Policies....................... 1,986,410 
? Larger than any Company in the World has ever gained in one year. 
: I i cckitictnceacintercersseeraesakiemetiarrteen $864,821,824.55 
i Increase in Assets during 1919................ 00 cece eee eeees $89,367,126.27 
Larger than that of any other Company in the World. 
EY a ccaceeudweeasanta bess ders eee 664 eeetindensenons $835,736,487.38 
PN. «acid bt AA Ae OD Neht bee ake ceekeensanhesenbess $29,085,337.17 
Number of Claims paid in 1919.............. 0. ccc ee cece eeee 289,125 


Averaging one policy paid for every 30 seconds of each business day of 8 hours. 


| Amount paid to Policy-holders in 1919. ...................... $73,581,759.91 


Payment of claims averaged $505.93 a minute of each business day of 8 hours. 


| Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick Indus- 
trial Policy-holders. 
Metropolitan men distributed over Twelve Millions of pieces of literature on 
| health— 
| Bringing the total distribution to over 200,000,000. 


NL 


Reduction in general mortality at ages 1 to 74 in 8 years 17.9 per cent. 


Typhoid reduction, 69 per cent.; Tuberculosis, over 33 per cent.; Heart 
disease, over 23 per cent.; Bright's disease, over 25 per cent.; Infectious 
diseases of children, over 46 per cent. 


In general reduction and in each case of disease, this is far greater than that shown by statistics of the 
Registration Area of the United States 


Death Rate for 1919 lowest in History of Company. 
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LIVE HINTS FOR BUSINESS GETTERS 
Practical Suggestions to Help the Man With the Rate 
| Book Increase His Income and General Efficiency 





In view of the standing which 
Burnet’s Philip Burnet, president of 
List of the Continental Life, Wil- 
Topics mington, has in the business 

for originality and soundness 
of judgment, the list of topics at the 
field force meeting of the Continental 
Life last week may be of interest to 
managers having agency meetings. 
They follow: Methods of Work: (a) A 
plan of work for the new man; (b) 
digging up prospects; (c) writing busi- 
ness that stays; (d) team work; (9) 
getting help from the examiner; (f) 


plans for bigger business. Needs and» 


uses of life insurance. Methods of 
presentation: (a) the written method; 
(b) selling on approval; (c) to farm- 
ers; (d) to the man without depend- 
ents; (e) as an investment; (f) the 
thirty year endowment; (g) meeting 
competition, Insuring the insurance. 
Home office co-operation, Preventing 
lapses. Putting sixty minutes into ev- 
ery hour, 

Among the speakers were Griffin M. 
Lovelace, of the Carnegie School; and 
Winslow Russell, of the Phoenix Mutual 
Life. 

* - * 
No more striking evi- 
The dence of the fact that 

Appreciation men of today have a 

of Life Insurance better understanding 

of the uses to which 
life insurance can and should be put 
could be found than is contained in the 
letters which we are receiving from the 
men in the field enclosing applications 
from farmers who because of the great 
decline in the price of grains are taking 
on more life insurance, says R. W. Stev- 
ens in Illinois Life “Bulletin.” 

A few years ago falling prices of farm 
products put the average farmer in such 
a frame of mind that it was practically 
useless to talk to him about new life in- 
surance, but now that life insurance is 
better understood and the great need 
for it so generally recognized, men who 
formerly would have made no personal 
sacrifice in order to protect their fam- 
ilies and business interests with. life 
insurance are including life insurance 
premiums in their business budget as 
scrupulously as every prudent man has 
always included his fire insurance pre- 
miums. , 

The farmer realizes today that if he is 
in for a long period of low prices the 
meeting of the mortgage which he has 
given on high-priced land recently pur- 
chased will be far more difficult and re- 
quire a longer time than he expected or 
calculated when he purchased the land 
because at the time of purchase he 
based his payment calculations on the 
then prevailing price of farm products. 
He further realizes that the money 
which he owes the bank cannot be paid 
off with as small a number of bushels 
of corn or wheat as he figured would 
be required when the loan was made. 
He knows that his quick assets which 
would be a part of his estate in the 
event of his death have been greatly re- 
duced in value and that the only read- 
ily and easily accessible remedy by 
which he can protect his impaired es- 
tate and outstanding obligations to the 
gatisfaction of his own conscience and 
creditors is by increasing his life in- 
surance by such an amount as will off- 
set the shrinkage which his investments 
have suffered. 

In addition to the farmer’s own con- 
scientious concern about his affairs 
which sets him to thinking about more 
life insurance, the banker from whom he 
has borrowed money is also keenly in- 
terested right now in the amount of 
life insurance that may be available to 
protect his loans, since it is clearly evi- 
dent that on loans made a few months 
ago on the basis of the then price of 


farm products given as security the 
margin of safety has been very greatly 
reduced if not entirely wiped out. 

Farmers need more life insurance 
now. They know they need it. Their 
bankers are telling them that they need 
it. And it is up to us to take care of 
them. 

* *¢ «6 

Having a little time on his 

Improving hands the other day, Agent 

Your A. J. Foster, of the Knicker- 

Time bocker Branch of the New 

York Life, who has given 

much attention—and with success—to 

what is known as “cold canvassing,” 

thought he would put in the extra hour 

or so and see what would come from 
i. 

As the New York Life Bulletin tells 
it he dropped into a place of business. 
The man was out. The clerk said he 
had gone to the barber shop for a shave 
and would return in half an hour. Fos- 
ter said he couldn’t wait, he would call 
again. He dropped into a second place. 
The circumstances were not right and 
he retired. In the third place he found 
a prospect, and while in conversation 
another party walked in. Party No. 1 
said “This is Mr. Foster of the New 
York Life, who is selling insurance.” 
“Oh yes,” said the newcomer, “I have a 
policy in your Company and I’ve been 
thinking for some time about doubling 
it up. It’s a 20-Payment Life. I'd 
about made up my mind to go down 
to the Home Office and see what could 
be done about it.” “Well,” said Mr. 
Foster, ‘I am here and | can tell you al} 
you want to know. I have the papers 
with me and can fix it up with you 
right now and save you the trouble.” 
Whereupon he got busy and closed the 
case for $7,000. The result of his de- 
termination to go out and use his spare 
time, instead of staying in the office, 
reading a paper, or talking, was a check 
from the Company’s cashier when the 
policy came through for a fine commis- 
sion of about one hundred and fifty dol- 
lars. 

PRESIDENT OF OPTIMISTS 

Rupert F. Fry, president of the Old 
Line Life, is president of the Optimist 
Club of Milwaukee, and has been since 
1919. This club has begun the issu- 
ance of a monthly paper called “The 
Optimist Fly Paper.” It is chatty, in- 
formative and well printed, 

Kk. D. Clarkson, of Havana, Cuba, was 
second on the New York Life’s list of 
leading writers for September, 1920. 





In July, August and September, 1920, 
the New York Life received 53,043 ap- 
plications for new insurance. 





Agency Supervisor Wanted 
A Position With a Future 


A well known Connecticut 

Life Company requires the 

services of a young man to 

act as ‘Traveling Agency 

Supervisor, 

Eastern territory, long ac- 
tively and successfully operated. Fifty 
high grade agents now securing over 
¥5,000,000 of new business per annum in 
that field. 

He will visit agents, work with them; 
secure new agents, train them; and main- 
tain a general supervision over the field. 
Salary and traveling expenses. Com- 
missions on personal business. 

For others, this position has been a step- 
ping stone to promotion. Only such as 
appear able, ultimately to qualify for a 
Managership will be considered. A young 
man under 35, of good education and per- 
sonality, who has a clean record and abil- 
ity to work with agents as a “closer,” 
will be preferred. 

Give full history in first letter, and if 
possible send picture. Address in confi- 
dence: Agency Supervisor, care P, O. Box 
1377, Hartford, Conn. 








R. G. Grieve, for a long time assgo- 
ciated with J. A. McClory, as provincial 
manager for the Continental Life in 
Alberta, has severed his connection 
with insurance and become secretary- 
treasurer of a Western coal mining com- 
pany. 








~ CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies 








ere ee a 
HOME LIFE 
INSURANCE CO. 

(Purely Mutual) 


| 256 BROADWAY, NEW YORK 
! WILLIAM A. MARSHALL | 





President 





The 60th Annual statement 
shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,. 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 








For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 











Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 - 





We have passed the 


Half Billion Mark 





With over 
$530,000,000 


of insurance 
now in force 











Bankers Life 
Company 
Des Moines - - Iowa 


Geo. Kuhns, President 




















ILLINOIS LIFEINSURANCEC 
ht 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworth 
by corresponding with 
W. S. WELD, Superintendent of Agencies 


Life Agents may be benefitted 
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Jury Finds Verdict 
Against Rosenberg 


SERBIAN SOCIETY CASE TRIED 
Many Character and Other Witnesses 
Testify for New York Insurance 
Man; Judge’s Charge 











Harry A. Rosenberg, a New York in- 
surance agent who has specialized in 
group insurance and who was arrested 
in Pennsylvania, along with the presi- 
dent and secretary of the Serbian Or- 
thodox Society, Srbobren, on charges 
growing out of a reinsurance deal, was 
found guilty on Monday by the Pitts- 
burgh jury which heard the case. 


In Pennsylvania a conspiracy is a 
misdemeanor under the law and not a 
felony. 

Mr. Rosenberg has returned to New 
York City having been assured by his 
attorney, Rody P. Marshall, of Pitts- 
burgh, that a motion for a new trial 
had already been presented to the 
court, based on the verdict being con- 
trary to weight of evidence presented 
during the trial. 

On November 4, the prosecution pre- 
sented as a witness President Held of 
the Federal Beneficial Association, of 
Camden, for which company Rosenberg 
had concluded satisfactory reinsurance 
arrangements to take over the mem- 
bers of the Serbian Orthodox Society, 
of “Srbobren.” Held testified to the 
proper and acceptab'e consummation 
of this arrangement as far as his asso- 
ciation was concerned; also that Ros- 
enberg was its representative in the 
matter and that the commission Rosen- 
berg was to receive for arranging the 
deal was customary and proper. 

John Licina, member of the board of 
trustees, whose signature was neces- 
sary to bind the Serbian Orthodox So- 
ciety on the resolution authorizing its 
reinsurance, denied on the stand that 
he had ever signed any such resolu- 
tion; also that any such resolution had 
ever been presented to the board of 
trustees for signature of the officers 
of the Serbian Society, or his signa- 
ture as member of the board of trus- 
tees. 

Dramatic Witness 

The most dramatic witness produced 
by the prosecution was Milan N. Glu- 
mecich, supreme president of the Ser- 
bian society and indicted co-defendant, 
who as stated in this paper last week, 
pleaded guilty to the charges embraced 
in the indictment before Rosenberg was 
place? on trial. 

Three “representatives of the Na- 
tional Bank of Commerce of New York 
were introduced as witnesses, and tes- 
tified to the regularity of the transac- 
tion of transferring the $38,000 of Reg- 
istered Liberty Bonds. 

Rosenberg testified that he had had 
dealings with the Serbian Orthodox So- 
ciety on a previous occasion, looking 
to the reinsurance of its members. On 
this occasion, the Company considering 
the matter was the American Bankers, 
Chicago, Ill., of which company E. W. 
Spicer is president and of which Ros- 
enberg at that time was U. S. man- 
ager of its group re-insurance depart- 
ment, maintaining offices in New York 
City. Rosenberg testified that after 
having been given full authority to pro- 
ceed with the re-insurance arrange- 
ment the deal fell through because 
Glumecich, president of the Society, 
failed to deliver into his possession the 
necessary resolution by the Society to 
consummate the transaction. 

Rosenberg refuted the testimony of 
the first witness called by the prosecu- 
tion, Mr. Mamula, who stated that Ros- 
enberg had been summarily thrown out 
of Attorney J. Francis Burke’s office, 
by stating that Burke had been ex- 
tremely courteous on the occasion of 
his visit to his office with Mamula and 
Glumecich. 

When Rosenberg Heard of Case 

Rosenberg further testified that he 
first learned of the misappropriation of 
$45,000 of the Serbian Orthodox So- 


ciety’s funds by Glumecich, its presi- 
dent, after his own arrest, and that his 
entire conduct in the case was in good 
faith. 

The second witness called by the de- 
fense was Miss Lucas, public stenog- 
rapher and notary public, connected 
with the Pittsburgh hotel where the 
actual consummation of the _ transac- 
tion occurred. She testified to having 
drawn up the receipt for the $97,000, 
which had previously been introduced 
in evidence; also to the preparing for 
signature the notes for $49,000, which 
had been ‘introduced. These docu- 
ments Glumecich had previously testi- 
fied had been tampered with. This 
testimony Miss Lucas refuted, saying 
that they were as drawn up by her, 
and were duly signed by Glumecich 
and Secretary Knezovich and acknow}l- 
edged by them, before her. Miss Lucas 
easily proved to be the star witness 
for the defense. 

In order to show that the transac- 
tion was arranged in the open, the de- 
fense introduced Thomas McQuade, su- 
pervisor of service of the hotel, who 
was called in by Rosenberg to assist 
him in getting hold of a person in Pitts- 
burgh properly authorized to sign the 
transfer of the registered bonds used 
in consummating this deal. 

Adolph Edlis, former Treasurer of 
the City of Pittsburgh, and now en- 
gaged in merchandising of barbers’ 
supplies in Pittsburgh, as a character 
witness, offered evidence of Rosen- 
berg’s character. 

Attorney Marshall introduced  evi- 
dence showing that the defense had 
tried to serve a subpoena on Attorney 
J. Francis Burke, but had failed to lo- 
cate him. 

Attorney Rody P. Marshall argued 
that the case against Rosenberg was 
a conspiracy on the part of officers of 
the Serbian Orthodox Society. 

“In charging the jury, Judge Macfar- 
lane made three important points, each 
of which strongly favored the defense,” 
said one of Rosenberg’s attorneys. 
“He charged first that there was noth- 
ing wrong in the re-insurance of the 
Serbian Orthodox Society whether the 
Society’s treasury was depleted or not. 
Second, the brokerage or compensation 
of 50 per cent. of the first premium of 
$97,000 was a proper and customary 
charge, and Rosenberg’s act in that 
connection was therefore not unlawful. 
Third, he definitely instructed the jury 
that there was no evidence to the effect 
that the Federal Beneficial Association 
of Camden was insolvent, and that the 
testimony of the Commonwealth’s own 
witnesses as to the responsibility and 
the solvency of the Association was en- 
tirely proper. In these three definite 
instructions, Judge Macfarlane took out 
from under the State’s case, three of 
the main props on which it had hoped 
to stand.” 


AMERICAN INSTITUTE TO MEET 

The American Institute of Actuaries 
meets in Chicago next Friday.  In- 
formal discussion will be had on these 
subjects: 

Provisions of life insurance agents’ 
contracts. 

Factors affecting the bases for price 
to be paid for reinsurance of entire 
business of another company, and sa- 
lient features for reinsurance con- 
tracts. 

troup insurance—its general prin- 
ciples, necessary safeguards and de- 
sirability. 

Considerations affecting amounts of 
new business a company should essay 
to write and profit and loss sources of 
large new business writings. 

The entry of life insurance com- 
panies into the business of accident 
and health insurance. 

Use of addressograph and bookkeep- 
ing machines in life insurance office 
work. 

Value of separate gain and loss ex- 
hibits for participating and non-partici- 
pating insurance of a company. 

Allowance of disability benefits pay- 
able immediately on receipt of proof 
of disability. 











THE TRAVELERS 


—good to represent because its eminence in work- 
. ; 2 sain , 

mens compensation, liability, accident and other 

casualty lines is unapproached—in addition to which, 


it is one of the great life companies. 


Write to the nearest branch to-day for representation 


THE TRAVELERS 
INSURANCE oF INDEMNITY 


COMPANY COMPANY 
HARTFORD, CONNECTICUT 


























THE MAN 4x» THE JOB 





The time which all employees have looked forward to, 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 

raiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who. need life insurance are looking for a life company 
that will insure them. 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 
do the job for those who need life insurance. The Company 
did the job.for over TWO HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late—they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION DOLLARS, and the Company could not 
furnish a dollar. 


So the Company is printing this notice to the effect that it 
is ready to do the job for healthy men and women, on appli- 
cation. Its facilities are ample, its work has behind it the 
guarantee of seventy-five years of faithful service, a mutual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. The 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 


New York Life Insurance Company 
346 & 348 BROADWAY, NEW YORK, N. Y. 


DARWIN P. KINGSLEY, President 
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Travelers Superintendent of Agencies 
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SAMUEL 





Though he has been in the insurance 
business for thirty-three years and for 
thirteen has the superin- 
tendent of agencies of the pioneer and 
largest writer of personal accident in- 
surance and likewise one of the leaders 
in life insurance, this is the first time 
an insurance paper of general circula- 
tion has printed a photograph of Sam- 
uel R. McBurney, superintendent of 
agencies, the Trave'ers. 

Mr. McBurney began as a cashier in 
the Omaha office of the Travelers May 
1, 1887. He was transferred to St. 
Louis as cashier in 1890 and eleven 
years later went back to Omaha as dis- 
trict agent. A year later he became 
assistant to the state agent at St. 
Louis. The following year the state 


years been 


NOT GROUP INSURANCE 
New Fraternal Development Plan of 
American Insurance Union 
of Columbus 








The new plan of fraternal develop- 
ment launched by the American Insur- 
Union of Columbus, O., is thus 
described by the “Fraternal Monitor.” 

“The first secured by the 
recently organized department was the 
enrollment of the Railroad Yardmasters 
of America for insurance on the mem- 
bers and their families. The news has 
throughout the country 
that the A. I. U. is writing group insur- 
ance, old-line insurance journals be- 
coming particularly excited because of 
the supposed invasion of the commer- 
cial field, but the Society declares that 
its enrollment p'an is different from 
group insurance in the commonly ac- 
cepted definition of the term. 

“The contract provides that the 3,500 
members of the Railroad Yardmasters 
of America, as well as their immediate 
families down to children over one 
year of age, shall be enrolled for insur- 
ance. The adults have five plans of 
life insurance from which to choose— 
5 and 10-year renewable and converti- 
ble term, yearly renewable term, whole- 
life and 20-year-payment life, in all 
amounts ranging from $500 to $10,000. 


ance 


business 


been spread 


R. 


McBURNEY 





agency was replaced with a branch of- 
fice with Mr. McBurney as manager. 

In 1907 Mr. McBurney was called to 
the home office as superintendent of 
agencies and since then he has been 
engaged in the work of building a field 
organization that has not only increased 
the Travelers lead in the accident field 
but has made it the fourth largest writ- 
er of life insurance in the wor d in 1919 
and seventh among all companies on 
the amount of life insurance in force at 
the end of last year. 

At the home office Mr. McBurney is 
assisted by three assistant superin- 
tendents of agencies, three agency as- 
sistants and two field assistants. 
Scattered throughout the United States 
and Canada are seventy-eight branch 
offices and general agencies. 


Likewise they may receive accidental 
death and disability and health and ac- 
cident insurance in amounts adjustable 
to their needs. The children of mem- 
bers may receive A. I. U. juvenile in- 
surange. Individual applications for 
insurance must be made through the 
Yardmasters’ organization, and each 
app'icant must pass a medical exam- 
ination or inspection. Collection of 
members’ payments will be handled 
through the regular business channels 
of the organization, as well as other de- 
tail work. 

“The Yardmasters of America is not 
a labor union but an association of ex- 
ecutives who superintend railroad divi- 
sion terminals. President J. L. Cone 
said in an interview: “I estimate that 
our members, aside from enrolling the 
members of their families including 
many little children, will themselves 
carry an average of not less than $1,500 
each. Our association is the only as- 
sociation of yardmasters in the United 
States having a recognized status be- 
fore the United States Labor Board and 
the Interstate Commerce Commission. 
We are classed as subordinate railroad 
officials. The lack of a _ recognized 
form of insurance for our members has 
been the one big handicap to our 
growth. We have corrected this by 
means of the agreement just made, and 
we shall double our membcrship, at 
least, within the year. Yardmasters 
affiliated with other labor organizations 
on account of their insurance features 
will come to thelr own association.” 











American Coated Life 


Insurance Company 





INDIANAPOLIS, INDIANA 


Established 1899 





All agency contracts direct with the company 


Address : 


HERBERT M. WOOLLEN, President 














Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 331, 1919: 


ER. ddd 0 Se aLO EERE Le SSS TWEED RDONTEHENS Es ebN9S/bbedeCLaeebienstiobeeedceseeewsx $ 20,700,133.74 
EL. sakasencobeesnheteseervessebevesesssnsseneeccesessetbéwsedeccsonecess 18,650.203.62 
Ey Se DS son svdxccniecubueer ene. xeneekwonbbaeeeenedvavederessecsosce 2,049,930. 

Ss I coca cicnrekudhsdvnakdcvkbavdaraecesedeesdsdebesircarceeess 176,501,808 .00 
DP Si xisscncscccectcapericesiencdsteseviersesvrcsessee’s 1,851,338.97 
Total Payments to Policyholders since Organization..................... 23,840,173.80 


JOHN G. WALKER, Pres‘dent. 














Great Southern Life Insurance Company 


HOUSTON, TEXAS 














© AMARILLO 
Oln * 
CALLA 
FT.WORTH 2 
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Tis Bae Ambe 


THE 


BIG For Agency Contracts address 


TEXas GREAT 


IMSURARLE 
AFAUMOM!» 
A PIARTRUR. 

SAN ANTONIOe e 
eptinio COMPANY, 


0. S. CARLTON 


PRESIDENT 














37,005 PEOPLE 


wrote to us last year and asked for an illustration of our ‘‘ Income for 
Life” at their age. This valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net premium reserves 
Insurance _in force over, $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 














Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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15 Carnegie Men With 
One General Agency 


pO WELL WITH LAW & ROBERTS 


Write $1,747,390 for Northwestern 
Mutual in West Virginia Territory; 
Production Analyzed 

Fifteen graduates of the Carnegie 
School of Life Insurance Salesmanship 
are now under contract with Law & 
Roberts, general agents of the North- 
western Mutual Life for the State of 
West Virginia, and Law & Roberts have 
issued a statement showing the results 
obtained by these graduates up to the 
first of October. Three of them grad- 
uated in December; four in March; six 
in June; and two in August—a total of 
fifteen, two women and thirteen men. 
Graduating at different times, they have, 
therefore, worked for a varying number 
of months. The statement up to Oc- 
tober lst is as follows: 


Total number of months.... 58 
Total amount of business 

MEE. Gua tiweserekeetes $1,747,390 
Total amount of business 

i are er ere ee 1,116,150 
Average amount written per 

ere saa lide sad ego 116,492 
Average amount paid for per 

RRR ASS Gita soe 74,436 


Average amount written per 


month per agent.......... 30,127 
Average amount paid for per 
month per agent......... 19,244 


A statement has also been issued re- 
garding the production of September, 
the first full month since the August 
graduates entered the agency: 

Total amount of business 
RE -dhaee wk cnwensvan sence $375,000 


Total amount of business 

BREE TOE vidios ss 20406es ose 230,500 
Average amount written per 

BN 60/00 eets- FSC ire erar< 25,033 


Average amount paid for per 
ee ee rer ee 
Average written cases. per 


I seine scar diwscawwenes 4 1/10 

When the school opened last fall, Law 
& Roberts adopted the plan of sending 
to it for their preliminary training new 
agents and part-time agents who were 
changing over to full time, and in the 
following letter they have stated their 
opinion as to the results thus far: 

“In this agency there are now fifteen 
graduates of the school under contract. 
You will be interested to know that the 
results of their work have proved the 
value of the splendid training they have 
received. While it is too soon to say 
that all have made good, we are pleased 
to say that some have broken all pre- 
vious records in agency work for a like 
period of initial service. The net re- 
sults of our experience are unquestion- 
ably in favor of specializing for insur- 
ance work. 

“We are certain that the percentage 
of failures among our fifteen Tech 
graduates will be much smaller than in 
a like number and grade of beginners 
without such training. They have got- 
ten started much sooner and more intel- 
ligently than without it and the public 
is receiving a higher quality of service 
as a direct result. They possess a 
larger outlook, more enthusiasm and a 
finer appreciation of their professional 
duties because of your school’s influ- 
ence. Three months’ preparation and a 
few hundred dollars are a small con- 
sideration for the preparation of one’s 
life work when the costs are spread 
over all the active years to come.” 

A NEW DIRECTOR 

Allan Forbes, who has been elected a 
director of the New England Mutual 
Life, is president of the State Street 
Trust Company, Boston, one of the in- 
fluential financial institutions in that 
city. 

























He) Assurance Company 
Ss of WORCESTER, MASS. 


Incorporated 1844 Commenced Business June 1, 1845 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been. to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 


State Mutual 1 ite | 
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More Than One Million Policies Now In Force 


in force than this Company. 


Only four other life insurance companies in America have more policy contracts 
A study of the following growth in ten years is invited: 


Jan. 1, 1910 Jan. 1, 1915 Jan. 1, 1920 
CG Ee ee a RO ee ea ee ee $4,867,379 $8,763,566 $18,682,44 
a ES Pear ae 342,972 551,969 ,058,9: 
BD TN We incccccccescncebiccccavesne 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania, Michigan, Illinois, Missouri, and New York City. 


| THE WESTERN AND SOUTHERN LIFE INS. CO. 


| W. J. WILLIAMS, President 


CINCINNATI, OHIO 
Organized February 23, 1888 














BALTIMORE 





MARYLAND 
CASUALTY 
(COMPANY 





CASUALTY INSURANCE 
FIDELITY and SURETY BONDS 


MARYLAND 


ASSURANCE 


(CORPORATION 





LIFE INSURANCE 


COMPANIES OF CONFIDENCE 
THAT 


AID THEIR AGENTS 
AND 


PLEASE THEIR POLICYHOLDERS 





F. HIGHLANDS BURNS, President 


MARYLAND 
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This newspaper is owned and is pub- 


lished every Friday by The Eastern 


Underwriter Company, a New York cor- 
poration, office and place of business 
103 William Street, New York City. 


Clarence Axman, President and Editor; 


W. L. Hadley, Secretary and Business 
Manager. The address of the officers is 
the office of this newspaper. Telephone 


2497 John. 


Subscription Price $3.00 a year, Single 
copies, 25 cents. 


Entered as second-class, matter April 
s, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 


March 3, 1879. 


HEARST’S LATEST PROPHECY 

The very day after the American 
people cast an overwhelming ballot 
against governmental usurpation of 
power, coupled with a rebuke to admin- 
istrative omnipotence and interference, 
was picked out by William tandolph 
Hearst as the time to start a public 
fight for nationalized insurance, which 
he says, is to be the issue in the next 
campaign. In other words, Mr. Hearst 
took this position on the day following 
the election. Hearst is a man of great 
influence in the politics of New York 
City, but has neither prestige as 4 
prophet nor stability as a crusader. AS 
often as otherwise he guesses incorrect- 
ly; as frequently as the weeks go by he 
changes position. During the week be- 
fore the election he took the following 
stands: On one day he.advocated the 
election of Dudley Field Malone, candi- 
date of the Farmer-Labor party, as gov- 
ernor of New York. On the succeeding 
day he switched to Governor Smith. On 
the third day he made a bid for a swing 
to Cox from Harding. No weather vane 
could veer in more different directions. 
That any sane man could believe the 
American people will nationalize insur- 
ance after what happened when the Gov- 
ernment ran the railroads is almost 
beyond belief. 

Mr. Hearst objects to the generally 
accepted dictum that insurance is a 
line of business where private initiative 
has uncontested right of way, which he 
thinks is illogical. Private initiative for 
insurance has developed a large school 
of insurance scientists and technical ex- 
perts; has furnished protection at a 
rate so low that underwriting profit has 
been almost naught; has greatly im- 
proved the physical aspect of vast 
properties, thus cutting down the waste, 
in Consequence adding to the wealth of 
the country; has stood every test in 
meeting the loss not only fairly but 
promptly. It is prompt and satisfactory 
payment of the loss without haggling 
that business men want and there gov- 
ernment insurance would fall down 
hardest. Government insurance means 
no competition. Competition means 
simplification of contract and a wider 
variety of cover. Rain insurance, storm 


insurance, crop insurance, airplane in- 
gurance can be mentioned as only four 
of the newer types of coverage born of 
private initiative. A good idea is quick- 
ly adopted when wits are matched 
against each other. It is sidetracked in 
the case of nationalized insurance. 

In making his argument Mr. Hearst 
characteristically resorted to mean, 
petty flings at the existing institution 
instead of arguing along broad lines. 
His statement that corporation lawyers 
draw insurance contracts “prettily 
worded in such a way that when the 
loss occurs one is sure to find that the 
thing which happened is precisely some- 
thing which the policy excepts,” is con- 
temptible. Lawyers or other experts do 
draw the contract which does cover ex- 
actly what insurance was written. In- 
surance agents and insurance brokers 
would be the first to protest if policies 
were written to deceive. They would 
refuse to sell goods under false pre- 
tences. Insurance is not sold that way. 
In talking of the insurance companies 
Mr. Hearst says these corporations wax 
fat. Has he ever glanced at the re- 
insurance morgue? 





MUCH QUOTED WRITERS 

Formerly, the two most quoted men 
in the life insurance business, so far 
us periodicals were concerned, were 
E. A. Woods, of Pittsburg, and T. A. 
Buckner, of the New York Life. Judg- 
ing by an examination made during 
the past two months of Home Office 
publications of the life insurance com- 
panies the present favorite is Dr. John 
A. Stevenson, of the Equitable. His 
comments are appearing in many pe- 
riodicals. The writings of Wi'liam A. 
Alexander continue to be a _ favorite 
with the exchange editors, while the 
names of Winslow Russell, Ray W. 
Stevens, William S. Ashbrook, Frank 
H. Sykes, Stewart Anderson and Hen- 
ry KF. Tyrrell are among those fre- 
quently seen. 





NO MALINGERING EXAMINER 

The Southern Industrial Insurers Con- 
ference in Atlanta last week wisely de- 
cided to kill a proposition to ask the 
Southern insurance departments to ap- 
point an official examiner to run down 
malingering cases. Much as the com- 
panies are suffering from malingering 
the insurance departments have enough 
power as it is without adding this new 
investigation bureau. The companies 
should do their own _ investigation 
probing into malingering and stamp it 
out themselves where they can do so, 





Sydney C. Tweed, who has resigned 
from the Superintendency of the Mu- 
tual Life of Canada is organizing a new 
insurance company with headquarters 
at Waterloo, Ontario, to be known as 
the Ontario Equitable Life and Accident 
Insurance Company operating under an 
Ontario charter, covering life, accident 
and health insurance fields. The com- 
pany will have an authorized capital of 
$2,000,000, and it is understood will 
write non-participating business only. 
Mr. Tweed’s experience in the insur- 
ance business extends over a large num- 
ber of years. He started as a stenog- 
rapher in the Metropolitan Life and has 
also served for a considerable time with 
the Equitable, and has been with the 
Mutual Life of Canada since July, 1916. 
Mr. Tweed is well known for his ability 
and his many friends will wish him suc- 
cess in his new enterprise. 
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THE HUMAN SIDE OF INSURANCE 














CLARENCE E. PORTER 





Clarence E. Porter, who is to be Chi- 
cago manager of the Commercial Un- 
ion, is to receive a most cordial wel- 
come in that city where he has many 
friends. He will be a most important 
addition to the ranks of the underwrit- 


ers there. 
. - s 


Payson Ryan, who is running the in- 
surance page of the “New York Com- 
mercial,” is the son of John N. Ryan, 
general agent of the Equitable Life 
Assurance Society. Mr. Ryan is a 
clever and experienced newspaper man, 
who was connected with the Paris edi- 
tion of the New York “Herald,” and 
also issued a Red Cross paper abroad. 
It’ will give considerable satisfaction 
to many people that the “Commercial” 
is again to feature insurance news, as 
at one time that paper was quite a fac- 
tor in that direction. The “Commer- 
cial” column has been running about 
a month. Out in Chicago the “Journal 
of Commerce” of that city is running 
a column, edited by a son of Tom Wed- 
dell, a well-known insurance newspaper 


man, 
s. ¢« # 


Willlam E. Underwood, for years ed- 
itor of the “Insurance Critic,” and a 
writer on insurance for the “Independ- 
ent,” a magazine of general circulation, 
is now one of the biggest influences in 
the National Association of Insurance 
Agents. In fact, the increasing power 
of Mr. Underwood is shared with the 
growth of the company conference idea 
and the concentrated fight on the mu- 
tuals as the most important develop- 
ment of the year with the National As- 
sociation. Mr. Underwood thoroughly 
understands the underlying principles 
and basic fundamentals of insurance 
and as a protagonist writer is about 
the best man the National Association 
of Insurance Agents could get to edit 
its Bulletin, which goes to 10,000 ag- 
ents. Mr. Underwood has not always 
been infallible in his editorial judg- 
ments in -his monthly paper, but his 
sincerity, his acuteness and his read- 
ability have rarely been questioned. 





FIVE FROM ONE COMPANY 

The Union Hill (N. J.) office of a 
life insurance company has among its 
employees five men who were success- 
ful in the recent election. They are 
Harry Barber, elected mayor of North 
Bergen; Charles Muhlenbeck, tax col- 
lector in West Hoboken; Marcello Fa- 
varo, councilman in the First Ward, 
West Hoboken; Councilman William 
Hoper, Second Ward, West Hoboken 
and William Hessner, who assisted in 
the campaign of Dr. Olpp for Congress. 
All are Republicans. 


——,! 

Henry F. Tyrrell, president of the 
new League of Neighbors, which aims 
to bring life insurance into closer rela. 
tions with the public, and which al- 
ready has a respectable membership of 
life insurance men, actuaries and in- 
Surance news vendors, is responsible 
for this story: 


; “Vic” Barry once had a friend over 
in Michigan who owned a willing and 
ambitious “race-hoss,” which for years 
he diligently entered in the tall-gragss 
circuits of the Wolverine state, mani- 
festly hoping that by some fortuitous 
turn of fortune or circumstance the old 
boy might some day bring home a 
purse; but alas, the poor skate could 
trot just fast enough to avoid the flag 
but not dextrously enough to get inside 
the money! The spirit of him was 
marvelously willing, but the only “dust” 
he ever got was from the other horses 


One day the owner loaded his racer 
aboard a Pullman horse car, took him 
down to Detroit and entered him in 
the Grand Circuit—the Mecca of the 
elect of the track and the Objective of 
the Kings and Queens of the turf. It 
cost the friend of Mr. Barry a cool 
$500 to make this entry, but he put, it 
up cheerfully, got his badge and ap- 
peared as happy and contented as anv- 
one in the paddock. c 


Here one of his friends found him 
and, knowing the facts, he exclaimed: 
“Great Caesar, man, are you crazy? 
What in the name of heaven ever in- 
duced you to enter old Robin Adair in 
the Grand Circuit? Why, man, that old 
bird won’t be one, two, twelve in that 
company! Don’t you know that this is 
the fastest bunch in the world?” 


“Sure I do,” the owner replied. “But 
I sort o’ figured that the old boy was 
entitled to the compliment.” 
* * @ 


Lacey C. Zapf, formerly assistant 
manager of the Research Department 
of the National Chamber of Commerce, 
has been appointed secretary of the 
American Section of the International 
Chamber of Commerce, with offices in 
Paris. Mr. Zapf has had much exper- 
ience in foreign commerce work. For 
some time he was special assistant to 
the director of the Bureau of Foreign 
and Domestic Commerce of the Depart- 
ment of Commerce and aided in organiz- 
ing the War Trade during the war. He 
also assisted in organizing the Tanners’ 
Council. Mr. Zapf was in f'aris last 
June at the organization meeting of the 
International Chamber and assisted in 
the work of forming this new body. He 
was assistant to John H. Fahey, of Bos- 
ton, who was chairman of the organiza- 
tion committee of the International 
Chamber. He was also assistant to the 
secretary of the Internationa] Trade 
Conference held at Atlantic City in 1919 
when the preliminary plans were laid 
for organizing the International Cham- 
ber. The American Section will be the 
direct representative of the Interna- 
tional Chamber of Commerce in this 
country. 

WILL ENTER LIFE INSURANCE 

Insurance Commissioners C. W. Fair- 
child, of Colorado, and R. B. Forsyth, of 
Wyoming, have resigned to become 
president and vice-president, respec- 
tively, of the newly organized Mountain 
States Life of Denver. 

Arthur D. Warner of Chicago is being 
prominently talked of as the next insur- 
ance superintendent of Illinois. He was 
formerly vice-president and manager of 
the Forest City Life, Rockford, Il. 

After seven years of Home Office 
service, George E. Parker, of the lia 
bility claim department of the Aetna 
Life, has moved to Oakland, Cal. 
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New Haven Trial 
Over Expirations Up 


TWO FORMER PARTNERS FIGHT 





Old Agency Went Into Hands of Re- 
ceiver and Expirations Were 
Sold at Auction 





(Special to The Eastern Underwriter) 

New Haven, Conn., Nov. 8.—Insur- 
ance men in all parts of the country 
are interested in the controversy here 
over ownership of expirations in view 
of the time given that topic in the re- 
cent Louisville convention. The con- 
troversy here—between two agents, for- 
mer partners, comes up before the Su- 
perior Court of New Haven this week. 
Incidentally, the case promises a de- 
cision which will clarify the relations 
between the agent and the company 
with respect to the ownership of ex- 
pirations. 

Owing to the inability of the part- 
ners to reach an agreement as to the 
division of interests in the partnership 
of Hemingway & Chamberlain, insur- 
ance agents, at the time of dissolution, 
the business, including the lists of ex- 
pirations, was put in the hands of a 
receiver and subsequently bought at 
auction by A. L. Chamberlain, one of 
the former partners. 

No provision was made that the other 
former partner, J. W. Hemingway, 
should not engage in a similar business, 
as in the case of an ordinary dissolu- 
tion sale. Instead, the agency of the 
partnership was cancelled and a dual 
agency was established for both Hem- 
ingway and Chamberlain. 

On the grounds that the defendant 
had continued to use the expiration 
lists, Chamberlain brought suit for 
$10,000 damages in April, 1918. — 
complaint is against the possession an 
use of tangible lists copied from the 
pooks of the former partnership. 

The complainant holds that these lists 
are aS much his exclusive property as 
lists compiled by commercial agencies 
who make a specialty of that sort of 
thing; or 2s information gathered by 
newspapers. - 

The defense is a denial of the use of 
such lists. Chamberlain says that lists 
of expirations have been furnished to 
Hemingway by certain insurance com- 
panies, which may or may not be parts 
of the lists of the former partnership. 

This is the complication which in- 
volves the right of the companies to 
use the lists compiled by an agent. Ac- 
cording to a statement made by Mr. 





Fire Insurance Department 





Chamberlain, these lists may belong to 
any one after an agency is cancelled. 
But in the present case, Mr. Chamber- 
lain believes that, as the assignee of 
the agency which compiled the lists, 
his present agency remains exclusive 
owner until cancelled. 

The question of “good will,” said Mr. 
Chamberlain, only befogs the issue. Of 
course, the assured has a right to renew 
his policy with whomever he will. The 
service of the agent is semi-professional 
and the customer looks to him for pro- 
tection. The receiver probably had no 
authority to transmit “good will” and 
any other agent is welcome to go after 
it. Even the companies, which make 
a point of guaranteeing the security of 
business gathered by an agent, need 
not feel obliged to protect the agent 
against the falling off of patronage, but 
no permanent protection against the 
copying of lists will exist without the 
co-operation of the companies. 





ORGANIZE IN PERTH AMBOY 





Agents Form an Association to Regu- 
late Brokerage and Aid Good 
Practices 





Agents in Perth Amboy, N. J., a city 
where there are some large property 
values, particularly with reference to 
special risks, and where Fred J. Cox, 
president of the National Association 
of Insurance Agents, makes his home, 
are organizing an association. William 
H. Fraser has been elected temporary 
chairman. 

The association, which is just start- 
ing under way and which has not been 
completely organized, will regulate 
brokerage and further other good prac- 
tices in underwriting. Another meet- 
ing was held on Wednesday of this 
week when by-laws were adopted. 





JERSEY SPECIALS MEET 





Expert Says That Building Values Will 
Not Come Down for 
While Yet 





In a talk before the New Jersey Spe- 
cial Agents’ meeting on Monday, B. F. 
Robinson, an expert, spoke on building 
conditions generally. He said that he 
did not see any immediate reduction 
in va'ues in sight. The causes were 
ineffectual labor, high prices of mate- 
rials being kept up by retarded pro- 
duction of manufacturers. There were 
thirty-seven present including Loss 
Managers Thomason, of the North Brit- 
ish, and Howe, of the Northern. 

These new members were elected: 
Fred W. Doremus, American, N. J.; 
Francis Calhoun, Norwich Union; Wil- 
liam Frazier, American Central; Mel- 
vin Guillan, London Assurance. 








THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 
$11,022,207.23 
$6,966,656.56 
SURPLUS TO POLICYHOLDERS 


$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 

Automobiles, Aircraft, Fleaters. 

OCEAN AND INLAND MARINE LINES 

Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 
Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 


AKTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 











1841 


[Rsurance (. 


OF NEW HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 























NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














LEWIS & GENDAR, INC. 
NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 
Detroit F. & M. Ins, Co. of Mich. 


Employers’ Lia. Assce. Corp. of London 
Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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Tells Policyholder 
How to Value Grain 


COST DAY OF FIRE PREVAILS 





Courts Have Often and Satisfactorily 
Decided What is Actual 
Cash Value 





A policyholder of the Grain Dealers’ 
Fire Insurance Company, Indianapolis, 
has written to that company asking it 
the following question about grain 
values: 

“There is one thing not clear in our 
minds with reference to the insurance 
on grain. Just at the present time we 
are caught with grain on hand that 
cost us considerable more than we can 
ever sell it for. Suppose a fellow is 
holding for more money, but he has a 
fire in the meantime. According to the 
premium adjustment policies on grain 
to determine our values, we give you 
what we could sell it for each week and 
what we paid. Would we in case of fire 
receive insurance according to the 
actual! cost or book value, or the amount 
we would receive if we sold the grain 
that day?” 

The company answers as follows: 

“The Standard Policy ‘reads: ‘This 
company shall not be liable beyond the 
actual cash value of the property at the 
time any loss or damage occurs 
* * * and shall in no event exceed 
what it would then cost the insurer 
tu repair or replace the same with ma- 
terial of like kind and quality,’ hence it 
follows that in the event of loss to the 
property owned by our questioner, the 
actual cash value thereof on the day of 
the fire would be the measure of dam- 
age. 

What Is Actual Cash Value? 

“But what is actual cash value? This 
question has been before the courts 
many times, and has been quite satis- 


rising market. 


factorily answered. In the case of gen- 
eral merchandise, it has been held to 
mean what it would cost to lay it on 
the shelf on the date of loss with proper 
deduction for depreciation in the case 
of shelf-worn or out-of-date stuff.  In- 
demnity for loss does not cover un- 
realized profits. If it did it would 
simply be an incentive to burn out. In 
the case of a manufacturer's stock, 
tual cagh value has been held to mean 
the cost of production. 

“With grain, however, the case is dif- 
ferent. That is a commodity that has a 
settled market value every day in the 
week, and may be disposed of at any 
time, and with little trouble, at such 
market value. The rule governing here 
may we!l be set forth by one of the 
leading authorities on insurance law: 

‘‘It may be stated as a general 
proposition that the loss will be com- 
puted on the basis of the “market 
value” when sales can be made at any 
time and without trouble or expense. 
Suppose one purchases wheat at 90 
cents a bushel, and the market price 
afterwards advances to $1; should then 
a loss occur, the owner would be en- 
titled to receive from his insurer the 
market price at the time of the loss. 
The profit here realized is due wholly 
to the advance in the price of wheat 
before the loss. No gain comes from 
the destruction of the property. Wheat 
always being in demand at the market 
price could have been sold on the day 
of the fire and the same profit of 10 
cents a bushel realized. There are few 
other staple commodities of prime 
necessity that may at any time be sold 
with little trouble or cost at what is 
known as the market price, All other 
species of property is subject to differ- 
ent conditions, and under the estab- 
lished laws of trade, the seller must 
seek the purchaser, and when the ex- 
changes are made, there are involved 
trouble, expense and risk.’ 

Same Principle on Falling Market 

“The example above cited is one of a 
The principle, however, 








enna Gosneny 


oF SPRINGFIELD. MASSACHUSETTS 


The Tercentenary of the landing of the Pilgrims affords us 
the special opportunity of inviting you to visit New England | 
and Massachusetts, the Old Bay State. 
Come and vacation with us during the glorious autumn sea- 
son. See Plymouth Rock; visit Boston with its historic envi- 
ronment, the scene of the “Tea Party”; Concord and Lexing- 
| ton, where was fired the shot “heard round the world” and 
| many other points too numerous to mention. 


Last, but not least, stop off at Springfield, “the city of homes” 
and the home of the “OLD SPRINGFIELD”, where we may 
have the pleasure of a personal visit with you. 

















INCORPORATED 1868 
1920 


“The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 

TOTAL ASSETS ~ - ~ 
TOTAL LIABILITIES - - - - 847,154.95 
NET SURPLUS ~ ~ - ~ ~ 601,697.67 


O. J. PRIOR, President W. M. CROZER, Secretary 


- $1,448,852.62 




















would be the same in the case of a fall- the value that should be reported to us, 
ing market. If the wheat was bought Losses will be settled on the same basis. 
at $1, and the market dropped to 90 When merchandise, other than grain 
cents on‘the day of the fire, then the and sceds, is insured, the principle of 
owner thereof could collect only 90 course does not apply. The cost of the 
cents a bushel from his insurer. The — goods laid down on the day of the re- 
cash shipping value of grain from day port or the day of the fire is the market 
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F. H. CAUTY, Manager 


COLUMBIA 


Minted Money— 


an asset than is the equipment for 


Is no more sure 


writing and pushing that profitable 
growing business of automobile insurance, 
y a contract with the specialized automobile depart- 
ment of the Columbia and its associated company, the 
Union Marine. 


The Columbia Insurance Co. 
New Jersey 


27 WILLIAM ST., New York City 


to day at the station where it is in- value.” 
sured is the recognized market value Cincinnati 
so far as ‘Grain Dealers’ policyholders D. A. Van Kleeck is representing the 
are concerned, and where Premium Ad- American Foreign Insurance Associa- 
justment insurance is carried, this is tion in Shanghai, China. 
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The Union Marine Insurance Co. 
Liverpool 


CARROLL E. ROBB, Manager, 


Automobile Department 
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Mutuals Say Rates 
Should Be for All 


WILL GO TO LEGISLATURES 








Have Bill to Effect That No One Writ- 
ing Insurance Shall Be Denied 
Rate Estimates 





The mutuals are taking the position 
that they are entitled to the service of 
rate making organizations; and that if 
such rate service is denied them or any 
other insurers it is a monopoly. Their 
views on the subject are expressed in 
these resolutions which have been 
adopted by the National Association of 
Mutual Insurance Companies: 

“Whereas, bureaus for the making of 
rates for insurance are necessary for 
the proper conduct of the business and 
are impressed with a’ public interest 
which the Supreme Court of the United 
States holds properly subjects such in- 
struments to governmental regulation; 

“Whereas, the operation of many rat- 
ing bureaus as now conducted tends 
toward monopoly and the suppression 
of competition; and 

“Whereas, the insurance rate has, at 
all times, contained an addition for the 
maintenance and operating Jf rating bu- 
reaus, and the cost of such bureaus is 
thus paid by the insuriayg public, who 
are entitled to the greatest serv.ce 
therefrom; therefore be it 

“Resolved, that we favor and hereby 
pledge ourselves to suppurt ‘he enact- 
ment by the state legislatures of a law 
reading as follows: 

“An Act to prohibit monopoly in in- 
surance and to make the services of 
all rating bureaus available to all insur- 
ance companies and insurers licensed 
in this state. 

“No company, corporation, or other 
insurer, herein called insurer, shall 
transact any insurance in this state, if 


‘it shall be a member of or subscriber 


to any association, bureau or other 
organization or individual, furnishing 
rates or estimates for rates for insur- 
ance within this state or any service 
related thereto, herein called bureau, 
which bureau shall refuse to fall upon 
application to furnish its services to 
any insurer licensed in this state with- 
out other condition than the payment 
or such insurer of its proportion of the 
expenses based upon premiums received 
on business so rated. Every such in- 
surer organized or licensed in this state 
shall with each annual report file a 
statement of every bureau from which 
it has during the past year received 
service as a member or subscriber.” 





NEW CHICAGO BUILDING 

The situation as regards office space 
in Chicago has become so serious that 
the proposition of a new insurance 
building, along the lines of the present 
Insurance Exchange, was seriously dis- 
cussed by the Life Managers’ Associa- 
tion of Chicago at its recent meeting. 
Rents have been advanced to almost 
prohibitive figures and even at the high 
prices now asked it is very difficult to 
obtain office space anywhere in the in- 
surance district. 


ARIZONA BACK IN OHIO 

License of the Arizona Fire Insurance 
Company of Phoenix to write business 
in Ohio has been renewed after the 
company has been out of the state for 
more than 18 months. Its surplus was 
cut down by the operations of 1918, 
and license was not granted for last 
year. Its latest report, however, shows 
substantial assets, both gross and net, 
and there is a comfortable surplus, so 
application for readmittance was 
promptly granted. The old agency 
plant was never abandoned, and will 
begin operations at once, 


























ORGANIZED 
1853 


CASH CAPITAL 
$6,000,000 





Readjustment Days 
and the Local Agent 


Our country is on its way back to a pre-war 
basis. Certainly there are evidences every- 
where that the peak in high living costs has 
been reached, and even better, that the proces- 
sion has started down hill again. Never was 
there greater need for intelligent and con- 
structive underwriting by Local Agents than 
in this period of readjustment that is facing 
us now. 


Commodities are being reduced in cost, many 
mills and factories stopping all operations to 
enable demand to catch up with supply. 
suilding materials have apparently been halt- 
ed in their wild price advances. 


In it all the dominant fact is that Local- 
Agents must exercise their best efforts in a 
careful conduct of their local business. New 
lines and renewals should be studied conscien- 
tiously and close attention should be paid to 
industrial and commercial conditions, as they 
are and as they may be expected to be. 

THE HOME OF NEW YORK will continue 
to co-operate with its Agents through the days 
of readjustment with the same kind of under- 
writing service that has characterized its 67 
years of insurance practice. 


THE HOME 


INSURANCE COMPANY 


EW YORK 


ELBRIDGE G. SNOW, President 





Aircraft, Automobile (Complete Cover in Combination Policy) 
Crop Investment, Earthquake, Explosion, Fire and Lightning, 
Flood, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 














Lloyd’s Has Some 
New Policy Contracts 


PROVIDE ADJUSTABLE VALUE 





Re-instatement Policy Provides Against 
Loss Through Increased Cost 
Incurred in Replacement 





A crop of new policies is appearing 
in Great Britain, to meet the difficulties 
associated with securing at the mini- 
mum trouble adequate cover on stocks 
at various situations or continually 
changing in value, or they are de 
signed to provide something more than 
the “market value” which, after all, is 
not always complete compensation for 
a fire, quite apart from consequential 
loss. These policies are in their in- 
fancy and consequently many of the 
wordings in use are somewhat crude 
and the exact meanings obscure prob- 
ably both to the insurer and to the in- 
sured, with the result that a loss settle- 
ment sometimes resolves itself into a 
matter of good faith, combined with 
diplomacy on the part of the adjuster. 

Lloyds “Form N” 


One very popular form of Adjustable 
or Declaration policy is issued, accord- 
ing to “The Policy” by Lloyds, and is 
known as Form N. An initial premium 
is paid on 50 per cent. or 75 per cent, 
of the face value of the policy, and 
weekly or monthly declarations of the 
value at risk are made by the insured 
on a specified day; the premium at the 
end of the period is adjusted by divid- 
ing the total declarations by the num- 
ber thereof. 

The policy is subject to average, and 
only contributes if the value at risk ex- 
ceeds the amounts of any ordinary fire 
policies, and in such event the differ- 
ence between the amount of the ordi- 
nary insurance and the total value of 
risk is deemed to be the sum insured 
for the purpose of contribution. There 
are interesting features in this policy 
which render it a very liberal proposi- 
tion to the insured. The insurance is 
always in force up to its face value, 
which, if sufficient, thus makes average 
inoperative, irrespective of the declara- 
tions, although premium is only receiv- 
able on the latter. Further, the basis 
of insured values can be fixed, such as 
the market price of stock, plus 10 per 
cent. 

Reinstatement Policy 

Another form of policy is one that 
has far-reaching effects, and is applied 
as much to buildings and machinery as 
to stock. It is reinstatement or re- 
placement policy, sometimes called a 
depreciation policy, and goes right be- 
yond the ordinary insurance, inasmuch 
as it provides to a certain extent “new 
for old.” One form of wording used is 
worth quoting, and is as follows: 

“This policy is an insurance against 
loss through increased cost incurred tn 
replacing (or in the event of non-re- 
placement the reasonable estimated 
cost of replacing) the property hereby 
covered in consequence of the same 
being damaged or destroyed by fire. 
To pay the difference between the 
amount received under the ordinary 
fire policies covering the identical prop- 
erty hereby insured and the actual cost 
of replacing the property damaged 
(and/or replacing by new the property 
destroyed), but not exceeding the 
amounts set forth in each item of the 
attached schedule, nor in all the total 
sum hereby insured. 

“Warranted that the said property 
be kept insured against fire during the 
currency of this policy for a sum not 
less than the amount of a professional 
valuation of the said property which 
shall have been effected within twelve 
months of the date of this insurance 
or otherwise within a period mutually 
agreed upon. 

“For the purpose of this insurance 
replacement shall mean rep!acement by 
new property or quality equal to that 
destroyed or damaged by fire. 
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is not to be called upon 


rights under their 


“This policy 
until the insured’s 
policies of ordinary fire insurance shall 
be exhausted, but shall not be consid- 
red in any way as contributing insur- 
ance with such ordinary fire policies. 

“Any claim hereunder shall be as 
essed by a professional vaiuer to be 
mutually agreed upon, and the certifi- 
cate of the said valuer of the amount 
of any loss shall be conclusive.” 

It will be seen that in the first para- 


graph there is a distinction rightly 
drawh between property damaged and 
property destroyed, the former being 
replaced” and the latter “replaced by 
new,’ yet the third paragraph gives a 
general interpretation of the word re- 


placement as “replacement by new 
property.” No doubt can exist that a 
policy of this nature is any essential 
commodity nowadays, and in the hands 


it is'a perfectly 
A similar form 
States for 


ot a firm of integrity 
egilimate insurance, 
hus been in use in the 


some time, but with more vigorous 
Lerims. 

This kind of policy must not be con 
fused with Loss of Profits or Conse- 


quential Loss Insurance, although it is 
true that a claim under a profits policy 
might be considerably minimized by 
the existence of a Replacement policy, 
particularly in connection with “In- 
in cost of working” after a fire. 
Loss of Profits 

“In regard to Loss of Profits Insur- 
ance, the scientific or turnover basis 
seems Lo be giving place to more crude 
but simple methods.” One extremely 
popular form is the policy which pays, 
suy, 1/365th part of its face value for 
each day of complete stoppage; but it 
never seems to detinitely establish what 
it pays for the more probable partial 
sloppuge. Many policies are issued 
Which pay a “proportionate part” of 
the indemnity should there be a partial 


crease 


stoppage through the premises being 
partially destroyed or damaged. This 
phrase might mean anything, ang the 
writer recollects a claim which took 
three years to settle, as both parties 
attached different meanings to the 
words. The holders of the very many 


policies which contain wordings of this 
kind might be well advised to get a 
detinite statement of the method to be 
employed for a partial loss settlement. 

Another popular Loss of Profit policy 
is one that pays a proportionate part 
of the Fire Loss settlement. From the 
point of view of the company there is 
not much in its favor, and it might in- 
regarded as an inducement to 
a fire, as it practically amounts to ex- 
cessive insurance, recoverable without 
any proof of loss, 

The increasing desire 
the public 
protection is surely one 
fort should be directed to meet, even 
by scrapping many of our fixed prin- 
ciples. ‘The several kinds of policies 
outlined above could in the hands of 


deed be 


on the part of 
for more complete insurance 
that every ef- 


our experts probably be reduced to 
workable standard forms, equitable to 
both parties, with the probable result 
that once the .great benefits to the 
public were known and understood, an 
extensive influx of business would 
follow. Ordinary policies do not meet 


present»conditions, with the result that 
firms are either faced with the neces- 
sity of perpetual revision of their in- 
surances and effecting continuous short 
period policies to meet temporary in- 
creases, or else they go under-insurad. 
Most firms do the latter, which in this 
country where the application of aver- 
age is not general, results in great 
hardship on insurance companies. 
How much better to evolve a policy 
which would provide the insured with 
full cover on the one hand, and on the 
other provide the insurer with full pre- 
mium. 

In the same way a form of Rein- 
statement policy and an improved and 
simple Loss of Profit policy should be 
capable of solution, although in con- 
nection with the latter it is most es- 
sential that proof of loss should gov- 
ern the claim. This is the great draw- 
back to the two methods referred to 


Three Generations 
in Partnership 


FROST & LUCKEY, POUGHKEEPSIE 








Agency Feature in Current Issue of 
“Hartford Agent”; History of 
the Office 





One-of the old and enterprising insur- 
this state is Frost & 
N. Y. Under the 


ance agencies in 
Luckey, 
head of “Three Generations in 
ship” the “Hartford Agent” 
little story about the agency: 
“Interesting accounts of old insurance 


Poughkeepsie, 
Partner- 
prints this 


time to 
pos- 


have appeared from 
‘The Hartford Agent,’ but 


most 


agencies 
time in 
sibly one of the unique records 
is held by the office at Poughkeepsie, 
New York. This agency was established 
in 1825 by Solomon V. Frost, at that 
time one of the leading dry goods mer- 
chants of the then village, with a desk 
for insurance in the rear part of his 
store. Mr. Frost was president of the 
village in 1824 when General Lafayette 
visited the place, but he delegated the 
honors of the day to another, because 
his Quaker principles prevented him 
from taking part in display of riding 
in procession and of presiding at the 
hotel banquet held in honor of the dis- 
tinguished guest. 
“In 1864 his gon, 
tered the business 
conducted the same alone after the 
death of Solomon V. Frost in 1868. 
In 1879, on the sudden death of Henry 
S. Frost, his nephew and grandson of 
the founder, Alfred M. Frost, formed 
a partnership with James Luckey for 
the continuing of the business. Later 
James Luckey, Jr., was taken into the 
firm and finally his son, Wm. W. 
Luckey, succeeded to the interest of 
his grandfather and _ father. The 
present Frost & Luckey are the third 
generations of Frosts and Luckeys 
associated together continuously in this 
office. For over sixty years this busi- 
ness has been located at No. 10 Garden 
Street, just off Main Street, and the 
present members take pride in pre- 
serving the quaint, antique appearance 
of the office, though modern business 
methods have been installed to keep up 
with the times. Among the interesting 
furnishings are portraits of early mem- 
bers of the firm, a tall mahogany clock 
from the time of the founder, old leather 
fire-buckets, framed advertisements of 
the office dated 1837, a certificate of ap- 
pointment, dated 1854, and a fine collec- 
tion of photographs of old Poughkeepsie 
taken fifty years ago. Of the fourteen 
fire insurance companies now represent- 
ed, the Hartford and eight others have 
been in the office for over fifty years.” 
“HERALD” DROPS COLUMN 
The New York “Herald” took a fling 


Henry S. Frost, en- 
and successfully 


at running an insurance column for 
one month, Because of lack of busi- 
ness support the column was discon- 
tinued. 

above: they savor too much of the 
P.P.I. principle, and anything of this 


kind is of the gravest danger to legiti- 
mate fire insurance. 


BROKERS- , 


Representative 


A combination of real S-E-R-V-I-C-E 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash, - Northern - Agric.-G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 


70 Main Street 
SARANAC LAKE, N. Y. 






































“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 
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nsurance, also Automobiles 
against Exe: Theft, Collision and Prop- 
erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil- 
ities are ‘accorded as i a matter of course. 
For enterprising agents it is a good | 
Company by every test that counts. 
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RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


New York 


15 William Street 


New York 











1920 November 12, 1920 THE EASTERN UNDERWRITER 17 


= Sai (a Se TMT) 2 


“The Company with the L. & L. & G. Service” = 


Insurance Co. 

















Under Management of 


the JIVERPOOL ~»° JONDON*’ GLOBE, 





JIMISUPamce Co..Ltd. 
OF LIVERPOOL, ENGLAND. 











‘FIRE EXPLOSION—WAR USE AND OCCUPANCY 
































____ LIGHTNING RIOT and CIVIL SPRINKLER LEAKAGE —__ 
—— OCEAN MARINE COMMOTION COMMISSIONS | 
__ INLAND MARINE MOTOR BOAT RAILROAD 
— TORNADO TOURIST FLOATER PROFITS 
__ VESSEL POSTAL INSURANCE RENT 
= gh ey et acres, 
= nt can Veneto W. P. ROBERTSON, Manager 
Pe = TA. WEED, Assistant sand E. E. WELLS, Agency Superintendent = 
== CLARENCE F. LOW, Manager THOS. H. pommnmmng Manager = 
—— J. G. PEPPER, Asst. Manager GEO. F. GUERRAZ, Asst. Man = 
= R. H. COLCOCK, Jr., Dep. Asst. Manager LOGAN B. CHANDLER, Dep. ‘As at. Manager = 
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+HOMAS AND Con, | ROSSIA INSURANCE COMPANY 
INCORPORATED AN | OF AMERICA 
| HARTFORD, CONNECTICUT 
| Cero 


neaaisinsasonihaninianiapiieamaane FIRE REASSURANCE COMPANY 
BUFFALO, N. Y. | HARTFORD, CONNECTICUT 
Offer facilities for writing large lines in Buffalo, N. Y., terri- 
tory, including INSPECTION and ENGINEERING SERVICE. AMERICAN FIRE INSURANCE 
We are agents for CORPORATION 


— 


American Equitable Assur. Co. London & Lancashire at 
Bankers & Shippers Mechanics & Traders OF NEW YORK 
Delaware Underwriters Norwich Union HARTFORD, CONNECTICUT 
Eagle, Star & British Dominigns New Jersey 


Phenix of Paris 


Fire and Marine Reinsurance 





General Agents Erie and Niagara Counties For 
Norwich Union Indemnity. Co. | 









































Wi | B NKS THINK (OF THEMSELVES S T bank? Who is liable to suffer most if vidual agent can not touch upon, why 
A Al A AGEN S policies are neglected or carelessly insurance must be taken out, rather 


written? Every loan that the bank than using the stereotyped arguments 














(Continued from page 1) carries, with the exception of collateral why it shou'd be taken out. 
pealae borrowings, finds some of its security “The fact is not generally appre- 
is H. W. Davis. This department han keep his bank open two hours per day jy jngurance; frequently, the insurance — ciated that in the total of some twenty. 
dles fire, life, accident, plate glass, au- and expect to succeed. Second, he po'icy in last analysis is the real se- five thousand actual banks in this coun- 
tomobile, health, teams, fly wheel, ee would not be able to handle any bank curity behind the loan. try, twelve thousand of them are lo. 
vator, compensation, burglary, all kinds accounts of any other insurance agent, “An insurance company should en- cated in little communities of one 
of bonds, water dama 7 ind = steam and he would eventually find that the courage rather than discourage bank thousand population or less and that 
boiler, Mr. Davis takes Chis interest: welgit of opinion promulgated by the scents. The banker knows more about more than half the banks of this big 
ing view of the situation full time agents would be such that he ihe community in detail than any citi- nation find their homes in towns of less 
“In Kansas a trust company cannot would be an actual loser in dollars and zen in it; he is the man who above than five thousand population. Insur- 
do a banking business as the word Is cents by maintaining his own agency. all others has a vital interest in its ance and banking in these smaller com- 
generally understood, Their only forms “It resolves itself to this, therefore, jy osperity. The individual agent can munities seem to form a logical com- 
of deposits are city, county and state as T see it: the bank agency is a 00d tell a prospect that he needs insur- bination. If I may express my own 
funds; and funds he e parry - pews y ning Se the seen tows where the busi- ance, either fire, life or other variety; view, the small town bank officer as 
ship; therefore, we do not call ours & HER is Nos sufficient to afford a man the panker can say the same thing and an agent is to be cultivated rather than 
bank insurance agency However, in an adequate living who does nothing show a hundred reasons that the indi- discouraged.” 
smaller towns of this section, practic else, and it will be entirely eliminated 
ally the only persons who write insur by its own weigh. in a city the: ean 
ance are the bankers, and I think thi upport two or three first-class full INSURANCE CO., LTD. 
is as it should be. Generally speak time agencies” THE YORKSHIR OF YORK, ENGLAND 
ing. the insurance business in a small No T ie pen . Established 1824 
town, that of 5,000 population or under > TlSHn® Aas Cabactions FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
is not sufficient to maintain more than : Walter H. Lupke is manager of the AND EXPLOSION INSURANCE 
one good agency. There are all the insurance department of the Citizens U. S. BRANCH, 80 Maiden Lane, New York. . 
ie , ‘ ‘ ' Trust Company, Fort Wayne, Ind. He FRANA & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mgr. 
way from fifty to a hundred com sg sige et gpan. fee FRANK B. MARTIN, Asst. Manager HARRY F. WANVIG, Branch Secretary. 
panies clamoring for business in every has this to say On the subject: Assets, $2,144,572.69 i Surplus, $1,023,469.75 
one of these places, Usually the bank rhe companies appointing banks as DEPARTMENT MANAGERS: 
er in a small town is the most compe representatives are absolutely sure that METROPOLITAN  ........cceeeees Willard S. Brown & Co, ......- New York, N. Y. 
tent man to write insurance, and it they will not have trouble with their PACIFIC COAST shaccpeccssesese CMe TUE cccsescceescsosecees San Pesan, Cal. 
goes along with his business more di- collections. [ also wish to state that ap ptt + shinai ie nie . —,! iblcdslar ies Pcie cick pe ergy A N. C 
rectly than with the business of any uny bank maintaining a separate ingsur- LA. & MISSISSIPPI 11)! lames B Rose Piunsruiaemaminte: Orleans, Ls. . 
2 ince department has access to several 


other citizen who makes insurance a ! 
lurge risks and they can at the same 





side line ; 
“In a town the size of our own, 25, time give better service than the aver- 
O00, the situation reverses itself age agent, 
There is enough business in allied ‘ines Views of the Editor of an Important 
of insurance to make it necessarily a Financial Paper 
: ss that must be handled by per : : 
oe vot “ practically their entire One of the great papers in the bank- 
sons ‘VotING ractically i! , ihe 2 =. : sn . 
ry re rin n Th banker in ing world is “The Financier,” published 
Ime 0 nS Faunce. “ ~ j Tow ,ork Sitios i > Views a a] 
Hutchinson, for instance, would not be in New York ( ty. rhe vie Ws of C..h. 
uneiy to mal nike wai ant. of the Hlazen, editor of “The Financier,” were 
ce o make very 8 : ; 
solicitec is s vo » Savs: 
insurance business for two very good olicite 1 on this subject. He says: 
_ No good reason can be deduced why 








‘CaSOns ‘irst, while a part-time man oda ' 
; ald | sila to write bose business a bank or one of its officers should not 
0 we a i¢ ( » ! t : . a P 

t as warance age 
he could not successfully compete with 5 sep an rng “i Fhe ut. W ho in 
a number of full time men writing the °“"Y community has a mor vital in- 
ime lines, any more than he could terest in extending insurance than a 
$f e nes, any , i 






































| > UNDERWRITING 
National Liberty CENTRAL FIRE OFFICE, Inc., pen bedet 
INSURANCE COMPANY || | FIRE---STRIKE---CIVIL COMMOTION---RIOT---SPRINKLER LEAKAGE---AUTOMOBILE 
Risks accepted throughout UNITED STATES—CANADA—PORTO RICO—CUBA | 
OF AMERICA ' General Agents for Above Territory 
American Equitable Assurance Co., of New York Manufacturers Insurance Co., of America | 
(nco.poruted Under the Laws of the Knickerbocker Insurance Co., of New York Great Lakes Insurance Co., Chicago | 
State of New York in 1859 
Statement, January 1, 1920 General Agents for Metropolitan District Brooklyn and Long Island City Agents 
Cash Capital ....... $ 1,000,000.00 Millers National Insurance Co., Chicago, III. London & Scottish Assurance Co., London, Eng. iI) 
See ee 10,748,246.37 Importers & Exporters Insurance Co., of New York Underwriters at American Lloyds 
Liabilities, including Colonial Assurance Co., of New York 
Capital .......00. 7,638,598.39 Merchants Underwriters, of New York 
Net Surplus ........ 3,109,647.98 Miilers Mutual Fire Insurance Association of Alton, III. 
Surplus to Policy Head Office 
Holders ........... 4,109,647.98 Brooklyn Branch New Jersey Branch 80 Maid Tait Chicago Branch 
HEAD OFFICE 151-153 Montague St. 34 Clinton St. aiden Lane Insurance Exchange 
109-717 SIXTH enw roar 4ist Street, Newark, New Jersey New York City Bldg. 
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Bad Beating For 
Non-Partisan League 


MINNESOTA ELECTS PREUS 


New Governor Was Formerly Insurance 
Commissioner; League Loses 
North Dakota Legislature 


The Non-Partisan League, which has 
in its platform a plank for state insur- 
ance, was given a terrific beating in 
the last election. Insurance men and 
organizations, particularly the Insur- 
ance Federation of Minnesota, have 
been fighting the Non-Partisan League 
ever since it made its appearance. 
Asked for a statement on the recent 
election, E. A. Sherman, secretary of 
the Insurance Federation of Minnesota, 
said to The Eastern Underwriter: 

“As you know, the big issue here in 
Minnesota was not along Republican 
or Democratic lines, but was a contest 
between the Townley Non-Partisan 
League and other radical elements and 
the safe and sane people of Minnesota 
who believe in the perpetuation of 
American ideals. The Democratic par- 
ty was not a factor in the contest 
which was fought out between the Re- 
publican state organization on one hand 
and the Non-Partisan League on the 
other. The net result is that J. A. O. 
Preus, Republican candidate for Gov- 
ernor. wins out over Shipstead, the 
Non-Partisan League candidate, by a 
plurality of approximately 130,000 votes 
and the entire Republican ticket is 
e'ected to office by approximately the 
same majorities. 

“The returns from the legislative dis 
tricts are not complete at this writing, 
but enough is known to make ‘certain 
that in a number of districts which 
were Non-Partisan League strongholds 
the League’s candidates have been de- 
feated and it is certain that the League 
will have a smaller relative strength 
in the 1921 legislature than it had in 
the session of 1919. 

“In general, the situation in Minne- 
sota is far more satisfactory to the in- 
surance men than it has been in the 
past and there is reason to believe 
that within the coming year we may 
be able to secure legislation which 
will so standardize the business of 
insurance in Minnesota that an end 
wil! be put to State ownership agita- 
tion. 

“In North Dakota, the situation 
seems to be preity much at a standoff. 
The Non-Partisan League re-elected 
Governor Frazier by a narrow majority, 
but Townley has lost control of both 
branches of the North Dakota legisla- 
ture. The result is that it will be im- 
possible for the Non-Partisan League 
to extend their schemes in North Da- 
kota and matters will be at a stand- 
still for the coming two years. It is 
on'y a question of time when North 
Dakota will throw off the Non-Partisan 
League yoke. She came very near do- 
ing it last Tuesday.” 


An interesting case has been in the 
courts of Canada concerning an action 
to enforce claim for loss under fire pol- 
icies following explosion which de- 
stroyed the assured’s premises. The 
North British and other companies 
were in the case. They appealed from 
a decision of a lower court and in Sep- 
tember, 1919, judgment reversing the 
lower court was made so as to permit 
further evidence as to what part of the 
property was destroyed by explosion 
and what part by fire. The Court of 
Appeal at Montreal has now decided 
that the liability of the insurance com- 
panies was for fire only, relieving them 
from loss or damage resulting from ex- 
plosion. 





Quick & Gage, Beacon, N. Y., have dis- 
solved partnership. Mr. Quick will con- 
tinue the business. 


Gov.-Elect Davis 
a Liability Man 


CONGRESSMAN SPEAKS LIFE MAN 





Ohio Insurance Delegation Weaker 
Than in Last Assembly; Commis- 
sioner Crew Not Confirmed 





Columbus, O., Nov. 11.—Results of 
last week’s election, both national and 
here in Ohio, are of more than ordinary 
interest to insurance men. President- 
elect Harding at one time in his early 
career was a fire insurance agent, and 
Governor-elect Harry L. Davis of Ohio 
is one of the best known liability men 
in the state, whose brother, Edward 
Davis, is still actively engaged in the 
business as head of the well known 
Cleveland agency of Davis & Farley. 
Gen. John C. Speaks, who organized 
and trained the Ohio (37th division for 
European service but was prevented by 
political enmity from seeing service 
abroad, and who is the congressman- 
elect from the Twelfth (Columbus) dis- 
trict, has been associated with his 
brother, Albert Speaks, in the Columbus 
general agency of the New England 
Mutual. 

For a time it looked as if Davis was 
beaten for governor. The Democrats, 
backed by a considerable portion of or- 
ganized labor, made the most possible 
out of his opposition to the Ohio work- 
men’s compensation law, as he had 
taken an active part with William G. 
Wilson of Cleveland in the effort to 
prevent a state monopoly. The morn- 
ing after election he apparently had 
lost his own county (Cuvahoga) and the 
rural districts were supposed to be 
strongly for Donahey; but he came up 
from behind like a Derby winner, and 
carried the state by about 135,000. 
With him went the whole state ticket; 
but there is not another insurance man 
on it. 

The insurance delegation in the legis- 
lature will not be as strong as in the 
last General Assembly. There is only 
one senator who is an insulance man, 
against two in the last senate, and five 
members of the house, as compared 
with eight. In the last house Hamilton 
county had three insurance representa- 
tives, but John B. Morr’s was the only 
one to be accorded a renomination. 

Robert T. Crew, Democratic insur- 
ance superintendent, and William J. 
Leonard, Democratic state fire marshal, 
were not confirmed by the Senate, and 
Governor Davis will have an _ early 
chance to appoint their successors. The 
state industrial commission will remain 
under Democratic control until June, 
1923, when the term of Chairman T. J. 
Duffy will expire. This body admin- 
isters the state workmen’s compensa- 
tion fund. 

Three insurance men were legislative 
candidates for seats in the house on 
the Democratic ticket, but all were de- 
feated. 


“The Standard” of Boston in its new 
edition of “Fire Insurance in New Eng- 
land,” publishes some interesting fire 
loss ratios by States in that section. 
One table shows the number of times 
the companies recorded as doing busi- 
ness in New England during 1919 paid 
losses of 65 per-cent. or over in any 
of the six states or in New England as 
a whole for ten years past. 

A GOOD LETTERHEAD 

One of the best letterheads in the 
business is that of the Woolworth- 
Hawley Company, Buffalo. It carries 
the words “Unexcel'ed Indemnity, Hon- 
orable Settlements, Prompt Service.” 
Is there anybody in the business who 
can tell a better story in six words? 





Coast Voters Say 
Banks Can Be Agents 


RESULT OF TUESDAY ELECTION 


Measure Had Votes of Big Cities, But 
Lost Out in Country 
Districts 





(Special to The Eastern Underwriter) 
San Francisco, Nov. 8.—Senate Bill 
708, passed by the California Legisla- 
ture last year and prohibiting banks 
and bank-controlled corporations from 
acting as agents or managers for in- 
surance companies, was defeated by a 
majority of about 15,000 in the elec- 
tion here last Tuesday, a referendum 
having been taken on the subject. 
Both San Francisco and Los An- 
geles showed majorities for the meas- 
ure, as did Sacramento County, seat 
o. the State capitol. Other parts of 
the State, however, registered majority 
against the measure, which resulted in 
its rejection by the voters. The local 
agents’ association had made a big 
campaign against the banks. 
President Corroon, of the Knicker- 
bocker Insurance Company, has served 
notice of cancellation of cOntract with 
the Stockholders’ Auxiliary Corpora- 
tion, a branch of the Bank of Italy. 





Most Important Upsets of Election Will 
Be in Missouri, Ohio, Wisconsin, 
Tennessee 


There will be a number of changes 
in insurance departments as a result of 
the change in political control. One of 
the most noteworthy will be in Missouri, 
where the Democrats have been in 
control for many years. The recipro 
cals, through their strong Kansas City 
organization, have been credited with 
having much influence with the Demo- 


cratic administration at Jefferson City. 
In Illinois, although the state admin- 
istration remains Republican, it seems 
to be assured that Fred W. Potter will 
retire and a new man be named by 
Governor Small when he assumes the 
reins of office. The change of political 
front in Tennessee will bring about the 
retirement of Commissioner Arrington, 
which is regretted by insurance men, 
as he has made a most satisfactory 
record in his office. A change in Ohio 
is expected. 

The state in regard to which the most 
anxiety is felt when it comes to the 
question of a new insurance com- 
missioner is Wisconsin, Governor 
e’ect Blaine had the support of the Non 
Partisan League, Senator La Follette 
and all the radical elements in the state 
and it is highly probable that Platt 
Whitman, who has made an especially 
good commissioner, will be removed. 
Whether a man of the radical type is 
named to succeed him still remains to 
be seen. 


NEW FARM MANAGER 
H. E. Peterson, who has béen acting 
as special agent of the Insurance Com 
pany of North America in Wisconsin, 
has been appointed superintendent of 
the farm department of the western 
department of the Royal, with head- 
quarters in Chicago. In addition to 
having had good training in the field 
for his new work, Mr. Peterson has 
absorbed farm department lore from 
his early years, as he is a son of B. Pe- 
terson, manager of the Fidelity-Phenix 

farm department in the West. 


LICENSED UNDER SECTION 137 

The following is a list of names of 
New York agents and brokers licensed 
under Section 137 of the New York 
insurance law: Arthur C. D. Foster, 
Warren M. Kimball, Frank & Du Bois, 
Fred S. James & Co.,, Weed & Ken- 
nedy, Henry W. Lowe, Frederick L 
Green, Hagedorn & Co., Benedict & 
Benedict. 





R, A. CORROON 
President 


FIRE — STRIKE — 


Apply Home Office 


STATEMENTS, JANUARY 1, 1920 


AMERICAN EQUITABLE ASSURANCE CO. 


of New York 


TO WORE: dissvous easeas 
LEE Ni bees duaee nee xe 
Surplus to Policyholders... 


KNICKERBOCKER INSURANCE COMPANY 
of New York 


TE ROOM kvcsaciavaver 
SE Cbs wie eas Hawk 
Surplus to Policyholders... 


Vice-President and Secretary 


CIVIL 
SPRINKLER LEAKAGE — AUTOMOBILE 


AMERICAN INTERNATIONAL UNDERWRITERS 
POLICY 


Issued By 
AMERICAN EQUITABLE ASSURANCE COMPANY 
of New York 
and 
KNICKERBOCKER INSURANCE COMPANY 
of New York 


re! Borer rr ee 
RIN is ies nice ee wie es 
Surplus to Policyholders... 


Agents desired in unrepresented territory 


$1,980,218.71 
1,179,041.814 
801,176.87 


$1,514,.188.43 
597,449.67 
916,738.76 


T. A. DUFFEY 


COMMOTION RIOT 


$3,494,407.14 
1,776,491.51 
1,717,915.63 


68 William St., New York 
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Milwaukee Mechanics 
in State Association 


DRIFT TO BOARD AGENCIES 





Frank M. Crittenden Elected President 
of Underwriters Association of 
New York State 


At the annual ‘meeting of the Under 
writers’ Association of New York, held 
in Syracuse on Tuesday at the Onon- 
daga Hotel, Frank M. Crittenden, state 
agent of the Hanover, was unanimously 
elected president. Mr. Crittenden was 
chairman of the executive committee 
during the year 1919, during whic th 
time matters of great importance to the 
association were before him and it can 
be said that his knowledge of associa- 
tion affairs and unusual ability were re- 
sponsible for the satisfactory solution 
of many knotty problems. At the time 
of the organization of the conservation 
and fire prevention association of this 
state Mr. Crittenden was unanimously 
chosen president of that body and has 
served during the present year with 
high credit to himself and material ben- 
efit to the organization. Mr. Crittenden 
has traveled the state for the Hanover 
for years, and has a legion of friends. 

The other officers are George P. Peck, 
Pennsylvania, first vice-president; Jo- 
seph M. Donald, Great American, second 
vice-president; William D. Hunter, 
Westchester, chairman of the executive 
committee. Members . of executive 
committee elected for three years fol- 
low: George W. Ingalls, Fidelity-Phenix; 
Arthur Birchenough, New Hampshire; 
William H. Taylor, American Central. 

The Milwaukee Mechanics has joined 
the association. Some large non-board 
agencies in the state have become board 
agencies, including the William Welch 
Agency, Gloversville. 





ELECT NATIONAL UNION 

The Sprinkler League Conference 
met in regular monthly session Tues- 
day at the Down Town Association 
club. Considerable interest is attached 
to this meeting by reason of its being 
the first meeting attended by repre- 
sentatives of the Maryland Casualty 
Company, since their membership was 
resumed, and the membership seemed 
pleased to have again the co-operatiou 
of that company in working out the 
problems of the conference. The Mary- 
land was a pioneer in writing sprinkler 
leakage insurance, having written the 
class for some years before the five 
companies were permitted by law to 
write it. Messrs. Francis, of the Home 
Office, and Murman of the New York 
office, represented the Company at the 
meeting. 

The meeting was largely attended, 
having been suspended during all of 
the summer season. The National 
Union, of Pittsburgh, Pa., was elected 
to membership, the conference now 
being composed of sixty-six company 
members. Sprinkler Leakage insur- 
ance is of a technical nature and co- 
operation is of special importance, and 
the Conference has never been in a 
stronger position to render good serv- 
ice to its membership and the public. 
It is believed that its jurisdiction and 
service will be extended to all states 
not now receiving its service, so far 
as the laws of those states permit. 











National City Bank 
as Insurance Patron 


INCORPORATED 1720 





PLACING $4,000,000 EVERY DAY Royal Exchange Assurance 


Manager i ) s 
anager Marvin of Insurance Depart LONDON, ENGLAND 


ment, Makes Salesmanship Talk 


to Life Underwriters United States Branch EVERARD C. STOKES 
aaa 92 William Street, New York United States Manager 


Insurance of from $4,000,000 to $5,- 








000,000 a day is p’aced by the National 





City Bank of New York. 


bank’s insurance and legal department 


This statement was made by the H.KRAMER 
B. M. 


ADJUSTER 


manager, William Marvin, at a meeting 


Tuesday night of the Life Underwriters FOR INSURANCE COMPANIES 
Association of New York. Mr. Marvin 59 Maiden Lane, New York City CROSTHWAITE 


talked on salesmanship, and most of 
the stories he told were about marine 
insurance brokers who came to him 








soliciting business. 
“T lend an ear to every man who THE HAN 
comes in on a legitimate errand,” said 


Mr. Marvin. “The trouble with many 


brokers is that they have nothing to FIRE INSURANCE COMPANY 





offer. They emphasize the word ‘serv- Continuously in business since 1852. Fi d A bil 
ice,’ but pin them in a corner and you ire an utomo l e 


The real strength of an insurance com- 





will find that they haven’t any service ; a —— : ¥ ° je 

to give. Of course, there are excep- | 2ar%ely im, the ,comservatiem of ite man. Insurance Specialists 
tions. I recall the case of one man HANOVER is an absolute assurance of 

who when he learned that there was a the security of its policy. 

crush of ships in a South American R. EMORY WARFIELD, President 

tiver to which port we were making FRED. A. HUBBARD, Vice-President ° 

shipments, took a boat, went there, | CHARLES W. HIGLEY, Vice-President Lines Bound Anywhere 
persona'ly investigated the situation, wrLirad MORRISON ance, Sec’y in New York State 


and then cabled us very valuable in- 


formation, While he went on his own HOME OFFICE 
expense we saw that he was rewarded ° 
xpense we ; . | Hanover Bldg., 34 Pine St. 


by getting insurance lines. In another 





45 JOHN STREET 


case a broker, knowing we were to ship NEW YORK 

some gold, dug up important informa- HOWIE & CAIN, Inc., Gen. Acent New York City, N. Y. 
tion about ships which had safes and Metropolitan District Telephone 5784 John 
those which didn’t. As a rule, however, 95 WILLIAM STREET, NEW YORK 











we prefer to maintain our old relation- 








ships, doing business with concerns 
which have satisfactorily served us in 0000 = — 
the past.” HUH l 


sized the value of repetition. Many 


PUUNAUVAUULUULTUUUUA ALL it 


In discussing salesmanship Mr. Mar- 
vin took a fall out of salesmen who use 
a formula presentation and he empha- 








brokers and agents stop their argu- = = . = = 

ments, too, just before the prospect = Cap ital: Head Office: 

is convinced when they have almost - One Million Dollars 40 Clinton St NEWARK, N. J 

but not quite driven home the sale. : ——__—_ % oe 
Mr. Marvin’s early sales training was : NI ea sah 3'4 9534 deo 5 a aces vk ewes JACOB R. HALL 

with the National Cash Register Com- =z RI SRS Steet ne mites re: WM. F. BIRCH 

pany. Later, he was in the faculty of = RD, ii FRANKLIN W. FORT 

a university. He has made a fine im- : i i a '.. L. BROKAW 

pression in his talks to exporters, in- 2 paces 

surance men and others by his common = WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 


tions. 


sense and skillfully delivered observa- = PACIFIC COAST DEPT.: 140 Sansome St., San oe SEELEY ant me _ 
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LOGUE BROS. & CO, hac. 


HARRY C. FRY, Jr., President 


Nation-Wide Facilities for Handling SURPLUS LINES 


Fire—Casualty—Automobile Insurance 


307 FOURTH AVENUE PITTSBURGH, PA. 
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LOCAL AND GENERAL AGENTS s 





ADEQUATE | CLARENCE A. KROUSE & CO, | SATISFACTION 


ERVICE 








ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. 
PENNSYLVANIA NEW JERSEY 





ALL LINES 








WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes—Marine 
and Tornado Insurance 
UNITED STATES BRANCH 


January 1, 1920 
PD: cseinasendaaboabeescecevnce $4,973,932.20 


paid in United 
States from 1874 to 1919 
SPEND cattesecenvecocves + -$46,673,033.35 








F. H. HAWLEY, Pres. 





Surplus Over $1, 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


500.000.C0 


AN AGENTS COMPANY 















E. K. SCHULTZ & CO. 
PHILADELPHIA 


Pennsylvania, New Jersey, New York, Connecticut, 
Massachusetts and Rhode Island 
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Henry Evans Soon to Retire As 
President of Evans Companies; 
Will Be Chairman of Board 


Henry Evans, a dominating figure in 
fire insurance, one of the most amazing- 
ly successful of underwriters, and for 
years the most discussed man in fire 
insurance, will retire in a few months 
as president of the American Eagle, 
the Continental and the Fidelity-Phenix, 
and will become chairman of the boards 
of these companies, which he has done 


more than any other person to build 
up. Presidents for the three companies 
will be elected at the next annual meet- 
ing, which will be in February. 

For some time Mr. Evans has chafed 
under the heavy burdens of business de- 
tails which fall upon the shoulders of a 
man actively directing three such im- 
portant companies, and he now feels 
that he is in a position to take the ac- 
tion announced in the first paragraph. 
As chairman of the boards he will be 
able to retain his connection with the 
companies, acting more or less as a 
stabilizer. 

While no statement was forthcoming 
at the Home Office of the Continental 
it is understood that no decision has 
been reached as to who will be the new 
presidents. The other officers of the 
Continental are James J. Hoey, J. E. 
Lopez, J. A. Swinnerton, F. R. Millard, 
Ernest Sturm, J. R. Wilbur, C. E. Allan, 
William Quaid, J. F. Cunningham, H. W. 
La Rue, C. F. Grover, John P. Hollerith, 
Gomer H. Rees, Paul L. Haid, R. E. 
Hall, H. A. Bush and M. E. Moriarty. 

The assets of the Continental, which 
has $10,000,000 capital are $40,000,000; 
of the Fidelity-Phenix, which has $2,- 
500,000 capital, $26,000,000; and of the 
American Eagle, which has $1,000,000 
capital, $4,000,000. 

Mr. Evans was born in Texas coming 
from a long line of ancestry traced di- 
rectly back to England. He came North 
and was educated in the public schools 
of Brooklyn and in a private school in 
Connecticut. For a year he attended 
the Columbia College School of Mines. 

He joined the Continental forces as 
a runner for the cashier in 1878 and 
won every position all the way up to 
president by sheer merit. For a time he 
was in the accounting department; then 
he went into the agency end at the 
home office, and finally became the ac- 
tive man in looking after the New Eng- 
land business. His first important field 
trip for the company was to California 
where he did important work in the of- 
fice of the general agents of the com- 
pany. Coming back to New York, he 
was given control of New England and 
the Pacific Coast. He was an active 
factor in the reorganization of the com- 
pany following the death of President 
Hope. Ten years after he had gone with 
the Continental, he was made secretary 
of the agency department, in absolute 
control of the agency business. His 
next steps upward were as second vice- 
president, first vice-president and, upon 
the retirement of F. C. Moore, he was 
made president. 

In 1906, Mr. Evans organized the Fi- 
delity Fire with a cash capital of $1,- 
000,000. One of the biggest transactions 


in which he ever figured was the mer- 
ger of the old Phenix of Brooklyn with 
the Fidelity Fire, the combined com- 
panies becoming known as the Fidelity- 
Phenix with a capital of $2,500,000. 
Later he formed the Fidelity Under- 
writers which later became the Amer- 





HENRY EVANS 


ican Eagle with a $1,000,000 capital and 
paid in surplus of an equal amount. 

In many respects Mr. Evans is the 
most picturesque figure in the business. 
A man of positive convictions, and not 
afraid to express them, he has figured 
in many historic controversies, includ- 
ing one with the National Board, of 
which his companies are now members; 
and with the Eastern Union. He has 
been the principal protagonist of the 
American companies in the struggle for 
world trade; has for years advocated 
the parallel march of American insur- 
ance with American banking and com- 
merce; and recently he took a promi- 
nent part in the American marine syndi- 
cate transactions. As a publicist he has 
attracted nation-wide attention, a 
monthly review of industrial and finan- 
cial conditions, prepared under his di- 
rection, going to many thousands of 
people, including manufacturers, bank- 
ers and business organizations. 


H. C. TROWBRIDGE BETTER 

H. ©. Trowbridge, formerly of E. E. 
Hall & Company, who has been absent 
from the street for nearly one year, 
was seen in town Wednesday, and his 
friends are delighted to know that he 
has so far recovered his health, and 
hope that he will soon be active again. 








The Aetna Insurance Company an- 
nounces the appointment of Robert W. 
Gillespie as special agent in western 
Pennsylvania outside of Allegheny 
County, with headquarters at Green- 
ville. 





A GENERAL AGENCY OFFICE MORE THAN HALF CENTURY OLD 





NEW YORK 
UNDERWRITERS AGENCY 
A. & J. H. STODDART 


Fire, Tornado, Explosion, Riot and Civil 
Commotion Sprinkler Leakage and Use 
and Occupancy Insurance. Automobile 
Insurance - Fire, Theft, Collision and 
Property Damage. 


Head Office: 100 WILLIAM ST., NEW YORK 




















Hondon Lancashire 
Iusurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 























Caledonian Insurance Co. of Scotland 


POUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. 8. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 

















National Fire Insurance Company | 
OF HARTFORD, CONN. 
Statement January 1, 1920, to New York Insurance Department 


LIABILITIES 


Ee ey ee 


$2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Reserve, 






hist nn cack sve hiteher vane ees saasaavasiads 13,440,443.33 
Unsettled Losses and Other Claims................0eeceeeeee 2,725,042.04 
Net Surplus over Capital and Liabilities................060000- 6,057,578.23 
Total Assets January 1, 1920........ ceccces O24,723,963.60 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-Presideng S. T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS...........$8,557,578.23 


























SCHAEFER & SHEVLIN 


FIRE and AUTOMOBILE INSURANCE 
Phones John 1167, 110 


New York, RH. Y. 


Excellent Facilities for Handling Suburban Business 
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15 John St., N. Y. 
Courtland 1429 





Think of the laborious task of mentally figuring the unearned premiums on 100,000 items of a re- 
insurance schedule, compared to the Barrett System of machine figuring. We often wonder why 
some companies think they are saving money by doing this work themselves. We complete the job; 
checking registers, figuring net retention, and unearned premiums, preparing schedule and recapit- 
ulation for final settlement. 
Our policy writing department checks rates, on applications, figures, and types policies, forms at a 
nominal cost. 
We install figuring systems and supply trained operators. 
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“Your stuff is all right,” said the “What they need is to get out of their Assistant Manager Somes FSET Teree. Me. 


editor, “but why don’t you write some- 
thing that will make it clear to folks 
that anybody can succeed if they've got 
the ‘Bug.’” 

“Got the what?” said I, 
replied; “the 
whatever the 


Bug,” he 
ion,’ or 


“Got the 
‘hunch,’ the ‘vi 
thing is. 

“Look at the life of Paul the Apostle,” 
he continued “Paul was a rather in- 
significant figure before he took the 
‘road to Damascus’ and got his ‘vision,’ 
and today his name and what he stood 


for is thundering down the corridors of 


time in no uncertain manner. 

“Then consider Columbus and the 
idea he got in his head about an East 
ern passage Who would ever have 


heard of him if he hadn’t got a move 
on and worked his head off to sell his 
idea? 

“Would Joan of Are ever have been 
revered in France today if she hadn't 
heard the ‘voices’ while she tended her 
flocks among the hills? Well, I guess 
not. 

“Don’t you realize that there are thou- 
sands of ‘Mute, inglorious Miltons’ all 
over the country—men and women, too, 
who are working away at their jobs and 
doing good work, yet every mother’s son 
and daughter of them is capable of 
doing great things? ‘All they need is a 
little encouragement and a little ‘vision’ 
of bigger things to ‘write their titles 


clear’ in no uncertain manner. 


This Boy Plays 
Havoc With Property 
7 ARSONIST 


CONFESSION OF 





$11,500 Loss From Waste Paper Basket 
Began Crime At 
Early Age 


Fire; 





Columbus, O., Nov. 5.—Here is an in- 
teresting case which illustrates the 
precocity in wickedness—otherwise the 


general cussedness—with which the 
State fire marshal department is con- 
tending constantly. 

John Grant, aged 15, of Warren, has 
confessed to the Ohio department that 


into the Crystal 
plant at 
Was seek 


on Aug 29 he broke 
Power Laundry Company's 
Varren, at 4:30 a. m. He 


ing money ind failing to find the 
strong box, set fire to a basket of 
and fled Fire loss was 


rant said he set the fire “to 


COVE up his tracks.” He was sent to 
the Boys’ Industrial Home at Lancas.- 
ter for general delinquency. Here is 


his confession 


“My name is Johnnie Grant, 15 years 


o'd last March. My mother died when 
1 was five vears old. I came from Mid- 
d’etown to Warren about four years 
ago While at Middletown I stole a 
watch and was sent to Lancaster I 
wes there eight months, when I was 
@bout 11 years old. About a year ago 
I stole a watch, but nothing was done 
about it 

“About a week before I burned the 
laundry I broke into the ‘Smoke 
House’, a cigar store on Main street, 


two different times, and got $140 which 
I lost shooting craps. 

“About 1:30 the morning of the fire 
I went to the Thomas Carriage works 
on West Market street to rob it. but 
was scared away by the police. Then 
I went to the laundry building and got 
in by a side window.” 


The rest of his confession covers 








ruts, go about more; hear men talk who 
have mdde good; read the romances of 
men like Grenfell and Schwab and 
Florence Nightingale and Burbank ard 
Edison and hundreds of other men and 
women who have moved out of the ruck 
of the tail-enders and pushed to the 
front. 

“Why, it makes me hot all over to see 
the opportunities on every side of us 
and then reflect that so few of us see 
them. I’ve got a clerk in my employ 
right now that has the brains to be a 
big man, but somehow he _ hasn't 
awakened to the possibilities ahead of 
him. What he needs is a sort of a big 
alarm clock that will go off some morn- 
ing and arouse his latent interests and 
get him going. Many a horse would 
have lost out in the race if he hadn't 
had some one to put the spurs into him, 
or whisper in his ear and pull up the 
reins. That’s all right for a horse to 
have some one ride him to a success, 
but the human animal, if he only knew 
it, could give himself the spurs. 

“Now go ahead and write something 
like that.” 

“Well, I will,” said I. “I’ll go ahead 
and write just what you’ve told me.” So 
here jt is. 


Sholay hie Wachee, 


his failure to find money, his setting 
of the fire, and of his watching the fire 
department at work on the blaze. 
- But what a waste of “Just Boy!” 





JOINS NEW YORK OFFICE 

Alfred H. Erskine, formerly a we'l- 
known import and export broker, has 
joined the New York office of O'Neill, 
Moltz & Heavner, of Tulsa, Okla., which 
office was opened last June and the 
manager of which is John G. Sim- 
monds. who for years was a well known 
local agent in New York City. 

O'Neil’, Moltz & Heavner are twelve 
years old, and specialize in oil insur- 
ance. 





RECIPROCALS IN CANADA 
Recently the superintendents of in- 
surance in Canada held their third an- 
nual convention. Not the least interest- 
ing feature was the appearance of 


Charles M. Howell, of Kansas City, 
counsel of the American Reciprocal 
Association, who told of reciprocals. 


Out of the discussion will come a uni- 
form form of supervision and regula- 
tion of thesé exchanges. 





LICENSED IN OHIO 

Two automobile reciprocals have been 
licensed to write business in Ohio. They 
are the Automobile Insurance Exchange 
of Philadelphia, of which the Exchange 
Operators, Inc., are the attorneys-in- 
fact, and the State Automobile Insur- 
ance Association of Indianapolis, of 
which the Automobile Underwriters, 
Inc., are the attorneys-in-fact. The for- 
mer writes liability insurance and the 
latter does not. 





HIBBARD JOINS R. F. NOONAN CO. 

W. L. Hibbard, long associated with 
the Liverpool & London & Globe In- 
surance Co., and more recently with 
Wilcox, Peck, Brown & Crosby, has 
acquired an interest in the R. F. 
Noonan Co., Inc. He took up his new 
duties as treasurer on November 
8, 1920. 












A BROXD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy. Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 











LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


KE. F. FLINDELL 
INSURANCE 











1 LIBERTY STREET 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N.Y. 
153 Remsen St. 
Tel. 2504 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 

















HERBERT BUXTON 
92 WILLIAM ST., N. Y. CITY 
JOHN 3484 


Attractive Automobile Policyin a Non-Conference 
Company 


Issues the Most 














Binders Effected on Risks Anywhere in the U. S. & Canada 


Phone John 4613 


BERNHARD TINSURANCE AGENCY 


43 Cedar St., 
New York City 


Agricultural Ins. Co. of Watertown 
Atlas Assurance Co. 


Nationale of Paris 
Rhode Island Insurance Co. Home Fire & Marine 








THE LEADING FIRE COMPANY 
OF THE WORLD 





40 Clinton St., 
Newark, N. J. 


Fireman’s Fund 








Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 





Private bath $2.50 


- “ and $3.0 
BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr 














CRUM & FORSTER 


GENERAL AGENTS 


9S WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 


Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


NEW YORK CITY 


The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 


San Francisco, California 
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Year’s Realty Changes 
in William Street 


TREMENDOUS ACTIVITY NOTED 





More Operations Seen in Last Twelve 
Months Than in Preceding 
Dozen Years 





The recent remarkable new develop- 
ments in the New York insurance dis- 
trict centering in and about William 
Street, are briefly sketched by the real 
estate editor of the New York “Times” 
in a long article published Sunday. The 
Charles F. Noyes Company, one of the 
leading realty operators in this district, 
told the “Times” that it had figured in 
more transactions the past year than dur- 
ing the previous dozen years. The changes 
in the district in brief follow: 

An important transaction was the 
taking over of the sixteen-story Hilliard 
Building at 51-5 John Street, on the 
east corner of Dutch Street, by the 
Travelers Insurance Company in an 
$8,000,000 consideration. Possession of 
practically this entire property, with 
the exception of the space occupied by 
the Commercial Union and the Northern 
Assurance, will be obtained on May 1 
next. The Travelers Company has se- 
cured through the Noyes Company 8 
and 10 Dutch Street, adjoining, and an 
addition will be erected on that plot- 
tage, 47 by 72 feet. 

The Aetna Life Insurance Company 
leased six floors in the Woodbridge 
Building, with possession between now 
and 1921. The Hilliard Agency is mov- 
ing on May 1 next to the twelve-story 
Frankel Building at 45 John Street. 
John A. Eckert & Co. purchased 90 
John Street and 23 Platt Street, the 
block front on Gold Street, and a four- 
story building is being erected on the 
property by Bernard F. Golden. Hall 
& Henshaw have taken the ground floor 
and basement in the building and the 
Standard Appraisal] Company leased the 
upper floor, leaving the two intermediate 
floors for the occupancy of the Eckert 
business. Adjoining, at 21 Platt Street, 
the Underwriters and Credit Bureau has 
purchased a five-story office building 
and sub-leased the store and basement 
to Hall & Henshaw. Franklin Pettit, 
the operator, has bought 96 John Street 
and 19 Platt Street, and negotiations 
are pending for a resale to insurance 
interests. 

Now Under Construction 

Two big office buildings now under 
construction are the ten-story structure 
at 83 Maiden Lane and 7 Gold Street, 
a plot of 3,500 square feet, being erected 
by Willard S. Brown & Co. for the 
Brown Agency and the Northern In- 
surance Company, and the eight-story 
building at 96-100 Maiden Lane, a plot 
of 4,850 square feet, by the Union 
Indemnity Company of New Orleans. 
Foundation work is progressing at 83 
Maiden Lane and the old buildings are 
being demolished at 96-100 Maiden Lane. 
The Noyes Company has rented three 
floors at 83 Maiden Lane and 7 Gold 
Street to the Royal Exchange Assur- 
ance Company and underwriting space 
in 96-100 Maiden Lane has been rented 
to the Charles E. Wickham Agency. 

Clinton & Russell, the architects, have 
studied the problem of distinction in 
design. The 83-Maiden Lane building 
is in harmony with the spirit of the 
historic thoroughfare. Colonial style 
architecture was adopted so far as it 
could be applied to a modern office 
building. The 96-100 Maiden Lane 
building has a frontage of 70 feet with 
4a depth of only 80 feet, which allows for 
exceptional light on all floors. The 
front is of simple and dignified Italian 
design executed in stone, brick and 
terra cotta. 

At 90-94 Maiden Lane and 9 and 11 


Cedar Street the London Guarantee and 
Accident Corporation will reconstruct 
the five-story building and occupy it in 
connection with Kelly & Fuller. At 89- 
97 Maiden Lane, including 4, 6, 8 and 10 
Gold Street, the Federal Reserve Bank 
is erecting a large office building. The 
National Surety Company will take a 
portion of the ground floor for its met- 
ropoiitan department. At 73-79 Maiden 
Lane and 9 and 11 Gold Street the 
plot of 15,000 feet is being improved 
with an eight-story building for the W. 
L. Perrin and Mills & Honness insur- 
ance interests. Bennett Ellison will 
erect at 99 and 101 William Street a 
six-story building, to be ready for May 
rental. 
Other Changes 


Corroon & Duffey purchased the 
twelve-story Wyllys Building at 12 Wil- 
liam Street and the Home Insurance 
Company is occupying a part of its new 
fourteen-story building at 93-97 William 
Street. At 83-89 John Street the 
Merchants’ Assurance Corporation has 
added to its holdings at the northwest 
corner of Gold and John streets and has 
a plot of 12,000 square feet, including 
83-89 John Street and 29 and 31 Gold 
Street. The United States F. & G. has 
purchased the large plottage of about 
7,000 feet at the southwest corner of 
William and Liberty streets. 

No block has come in for more at- 
tention than the William Street block 
between John and Fulton Streets. The 
twenty-story Crum & Forster Building 
at 110-116 William Street has just been 
completed. The plot at 118 William 
Street has been improved with a six- 
story office building for the Charles F. 
Noyes Company and Starkweather & 
Shepley; Dwight & Hil’es have pur 
chased and are erecting a building at 
120 William, with an extension to 79 


John Street; Elias A. Cohen has finished 


a six-story building at 122 and 124 Wil- 
liam Street. The property at 128 Wil- 
liam Street has been taken over by the 
Commercial Casualty Company and the 
National Liberty Insurance Company. 

The Underwriters’ Building at 123 
William Street is filled with insurance 
interests and the sixteen-story building 
at the southwest corner of William and 
Fulton was recently purchased by Bing 
& Bing and is being converted into a 
strictly insurance building. Isidor Kahn 
and the Vulcan Insurance Company 
have built at 94 Fulton Street; Alfred 
M. Best and associates are altering the 
former Wilson Building at 73-79 Fulton 
Street, northeast corner of Gold, for a 
group of insurance interests. 





DISCUSS AGENCY QUALIFICATION 
Pennsylvania Insurance Federation 
Holds Its Mid-Year Meeting; Co-op- 
erate with Insurance Department 
President H. H. Putnam, of the In 
surance Federation of Pennsylvania 
has resumed customary activity at the 
Philadelphia headquarters since re- 
turning from Pittsburgh, where he pre 
sided at the mid-year meeting. which 
he says was unusually well attended 
He gives the following account of the 

proceedings: 

A number of important matters 
were discussed including proposals for 
a license law and a resident agent law. 
The new license law proposed by the 
sub-committee of the Insurance Coin 
missioners’ Convention received spe 
cial attention and the Federation's 
Committee on Laws was asked to ana- 
'yze the measure and report its conclu- 
sions to the directors by November 25 
Steps will be taken to strengthen the 
existing resident agent law. In both 
of these efforts the Federation will act 
in co-operation with the Pennsylvania 
Insurance Department. 

There was some discussion in regard 
to the new manual of Workmen's Com 
pensation rates and the differential and 
action was taken which is expected to 
afford relief. The deliberations indi 
cated that the directors very much fa 
vor the schedule and experience rating 
on the compensation risks. 








GreatAmerican 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPL 


11,010,376.5 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Western Department 


WALTER H. SAGE, Gen'l Mér. 
INGRAM & LERCH, Managers 


i6 West Monroe St., Chicago, HI. 


Boston Office 
ROGERS & HOWES, Managers 


1 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen'l Aats 
15 William Street, New York City 
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Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
United States deposits. 
binders given. 


MARSH & MCLENNAN 
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Z211lth YEAR 


SUN 


CE OFFICE OF LONDON 
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Street - New York 
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MONROE ST., CHICAGO 
CIFIC DEPARTMENT 

Sansome & Sacramento Sts. 
San Francisco, Cal. 





BRITISH AMERICA 


ASSURANCE CO. 
Incorporated 1833 
Toronto, Canada 


Fire Automobile, Explosion -Riots, Civil 
Commotion and Strikes 
Statement, January 1, 1920 
$2,297 350.46 
1,517, 850.59 
ed States $ 779,499.87 
Fotal I ses Paid in United 
1874 to 1919 
e . » -$26,935,071.80 


W. B. MEIKLE, Pres. & Gen. Mgr. 
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C. F. Frizzell, Jr., 
in Philadelphia Field 


NOW WITH HARE & CHASE, INC. 








His Experience in World War and in 
New York City Insurance 
Center 





Charles F. Frizzell, Jr.. who has gone 
with Hare & Chase, Inc., of Philadel- 
phia, has made his mark in the insur- 
ance world in the short time that he 
has been engaged in this work. He 
has been brought up in the atmosphere 
of insurance since his boyhood as his 
father, who is vice-president and gen- 





C. F. FRIZZELL, JR. 


eral manager of the Indemnity Insur- 
ance Company of North America, has 
had a lifetime experience in many ends 
of the insurance business, having been 
a local agent, field man, vice-president 
of the Royal Indemnity Company, and 
president of the Newark Fire Insurance 
Company before taking his present po 
sition. 

Charles F. Frizzell, Jr., was in the of- 
fice of Dwight & Hilles of the Em- 
ployers Liability in New York for sev- 
eral years, his specialty being liability 
underwriting. After the war he went 
with the New York office of Hare & 
Chase, Inc., as assistant manager of 
that office. In February, 1920, he was 
made assistant superintendent of agents 
of the Royal Indemnity Company under 
T. W. Rucker, Jr., superintendent of 
agents and second vice-president. When 
Mr. Rucker resigned from the Royal in 
May, 1920, Mr. Frizzell took over his 
work in the agency department. He 
now returns to Hare & Chase, Inc. 

Mr. Frizzell attended the first Platts- 
burg training camp in 1917, taking the 
examination for the regular army, and 
was commissioned second lieutenant. 
He was assigned to the 38th U. S. In- 
fantry, 3rd Division, serving with that 
outfit until July 22, 1918, when he was 
wounded and taken prisoner by the Ger- 





“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. 8. $40,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
BEW YORK CITY 








mans. He remained in a German pri- 
son camp for five and a half months. 
In March, 1920, he was decorated with 
the Distinguished Service Cross and in 
October, 1919, was retired from the 
army because his wound made it im- 
possible for him to continue in active 
military service. He retired with the 
rank of first Heutenant in the regular 
army. 





HOME TO DOUBLE CAPITAL 





Its Capital Stock Will Be Laraer Than 
That of Any Other American 
Company 





The Home of New York wil! donble 
its capital from $6,000,000 to $12.000,- 
000, thereby making the company the 
Jargest capitalized American com- 
pany. It has been voted that the new 
stock will be issued at $150 per share 
of $100 par, thereby adding $3.000 000 
to the surplus. The comnany having 
the next largest capitalization has $10,- 
000,000 capital. 





A CORRECTION 

The Eastern Underwriter has_re- 
ceived from Henrv W. Marsh. of Marsh 
& McLennan, a letter in reference to 
the interview with Mr. Marsh pub'ished 
in the Fire and Casualtv Insurance 
Salesmanship Fdition of The Eastern 
Underwriter, one paragraph of which 
reads: 

“In the second column, second nara- 
graph. the story of meeting Mr. Vail on 
the steamer is a rumor regarding an- 
other insurance broker. The facts are 
these: Mr. Vail had nothing whatever 
to do with the negotiations for the tel- 
ephone insurance, The contract for 
handling the Telephone Companv’s in- 
surance was made with Mr. H. B. Thay- 
er, then vice-president of the Company, 
after a most searching and lengthy in- 
vestigation of some of the most prom- 
inent firms of the country and of their 
equipment, organization. class of com- 
panies used, etc., and Mr. Vail did not 
come into the matter at all until it was 
presented to the Telephone Companv 
and it had been fully decided on and 
agreed that it should rest on a strict 
business and economic basis.” 





OPERATE ON FRANK LOCK, JR. 

Frank Lock, Jr., manager of the au- 
tomobile department of the Atlas was 
operated upon this week. He is re- 
ported as out of danger but will be con- 
fined at home for at least four weeks. 





Effective from November 1, the 
North British & Mercanti'e Insurance 
Company becomes the North British 
& Mercantile Insurance Company, Lim- 
ited. 





Clifford DePuy, publisher of the “Un- 
derwriters Review,” of Des Moines, 
which for a quarter of a century has 
chronicled events of insurance interest 
in the Middle West, is in the East. 


BAD COLLECTIONS IN SOUTH 

An illuminating story of conditions in 
the. South, showing why collections 
in that region are bad, was told on Wil- 
liam street by a prominent insurance 
man, who just returned from that sec- 
tion. The story concerns a farmer who 
bought two mu'es. He paid only a 
small part of the value, guaranteeing 
to pay the balance in instalments. He 
could not meet his indebtedness and 
was forced to sacrifice the two mules 
and also two others to satisfy a judg- 
ment brought by the man who sold him 
the two mules originally. 





Frank V. Cooper Co. 
15 Park Row, New York 


General Insurance Adjusters and Apprais- 
ers for the Insurance Companies. 
Associate Adjusters throughout U. S. and 
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UNITED STATES BRANCH 


HORATIO N. KELSEY, Manager 
110 William St., New York, N. Y. 


















Capital Stock 
Net Surplus 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 
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Firemen’s Insurance Co., Newark, N. J. 


January 1, 1920 

eupee uscd $1,250,000.00 
ee $2,300,392.78 
SURPLUS TO POLICYHOLDERS. $3,550,392.78 


DANIEL H. DUNHAM, President 
A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 








of Watertown. 10.4. 


Fire, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


Marine, Windstorm, 


surance. 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 

N. Y. SUBURBAN & NO. N. J. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........NEW YORK STATE 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
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Jacksonville Merger 
of Marine Interests 


MARINE UNDERWRITERS AGENCY 


Combination of Marine Departments 
of W. M. McCrory Company and 
James & Paxon 


Jacksonville, Fla., Nov. 8.—In this 
city there has been formed a new or- 
ganization, the Marine Underwriters 
Agency, capital $50,000, which agency 
is a merger of the marine departments 
only of the W. M. McCrory Company 
and James & Paxon for the handling 
of marine insurance only. 

The agency represents the Automo- 
bile Insurance Company, Providence- 
Washington, Hartford, United States 
Lloyds and the Insurance Company of 
North America. 

The merger was brought about be- 
cause of the need of more adequate 
marine insurance facilities to the ports 
of Jacksonvi le, so that by pooling the 
interests of these two large agencies in 
Florida such service could be more in- 
telligently rendered the insuring public. 

The Marine Underwriters is entirely 
separate from the office of the W. M. 
McCrory Company and James & Faxon, 
and is in charge of A. C. Girard, for- 
merly of Marsh & McLennan, marine, 
New York, who is also an associate 
member of the Average Adjusting As- 
sociation of the United States. 

This agency covers the South At- 
lantic ports from Charleston to Key 
West and Pensacola, and has ample fa- 
ciities for taking care of local and 
outside marine accounts. 





1918-1919 FIGURES COMPARED 
The following table of the New York 
Insurance Department shows a com- 
parison of the business of 1918 with 
the business of 1919: 
New York Marine Companies 


1918 1919 
No. of com- 

DONIGE. .cs00 8 6 
ere $33,116,795 $29,024,593 
L.abilities, ex- 

cept scrip 

and capital.. 21,494,319 18,003,165 


CARMGE ...0<es 1,900,000 
Net surplus.... 9 722,476 
Prem’s written 13,851.945 11,526,614 
Total income.. 18,588,224 13,756,902 
Losses paid... 6,039,491 5,993,358 
Dividends paid 3,748 000 2,918,000 
Total disburse- 

MONTE 2.02. 13,673,087 13,072,711 
Risks in force. 413,646,076 247,237,502 
Marine Companies of Other States 

No. of com- 


1,400,000 
9,621,428 


panies ...... 2 2 
Assets ........ $3,048 356 $2,042,183 


Liabilities, ex- 
cept capital. 
| ee 


1 136,910 
800,000 


_ 


,264,299 
600,000 


Net surplus... 1,111,447 177,884 
Prem's written 1,084,675 1,012,845 
Total income.. 1,304,429 1,464,233 
Losses paid... 562,566 665,412 
Dividends paid ........ Me Ui eeanaeate 
Total disburse- 

oo: ee 1 341,326 1,079,071 


Risks in force: 56,996,396 . 17,639,603 


TRANS-MARINE TO MOVE 

The Trans-Marine Underwriting Ag- 
ency, 17 South William Street, is await- 
ing the completion of its new quarters 
at 49 Beaver Street, next door to the 
Washington Marine Insurance Com- 
pany. The Trans-Marine company is 
underwriter for the Importers & Ex- 
porters. 





Growing Losses At 
European Wharfs 


WORRY MARINE UNDERWRITERS 





Rumored Customs Officials at Some 
Foreign Ports Are in League 
With Thieves 





By J. B. 

Marine insurance companies, like 
sailors, never feel safe until the ship 
is out of sight of land. The perils of 
the sea are nothing to the peris of 
the wharf. Theft and damage through 
carelessness are making cargo. risks 
particularly dangerous and more than 
one company is expected to follow 
those who have withdrawn from the 
market. 

In America, freight congestion ex- 
poses goods to accident, weather an: 
theft. The presence of striking long 
shoremen and other unemp'oyed is a 
complicated factor. 

In European ports, thievery is now 
precticed right and left. Extraordinary 
poverty has a good deal to do with it 
What can you expect when in a com- 
parative y prosperous country like 
France shipyard workers fail in their 
s'rike for $12 a week? This in the 
face of price levels higher than ours? 

According tO one company customs 
officials in some countries abroad seem 
to be in league with organized thiev 
ery. Anything from shoes to anima 
crackers is considered fair game. Es- 
pec-ally is this true of Central Europe, 
as reflected by cargo rates as high as 
7 per cent. 

Some other companies have found 
hull insurance equally unattractive. 
“There’s no money in it,” is a general 
complaint. <A fraction of a cent con- 
cession sometimes outweighs consider 
ations of financial soundness and re- 
liable service. 

One loss department points out that, 
a'though 75 per cent. of the losses at 
sea are American, British insurance 
companies accept lower rates from our 
ship companies than from their own 
A change is expected, however, for ex- 
perience is expensive. 

Green timber is not the only thing 
to blame for American losses. Even 
the steel ships are bad risks. Mis 
nanagement is the complaint. And 
there is a suspicion. that ships with 
a charley horse do not respond tio the 
impatient temperament of our seamen. 





MORE TROUBLE AT ANTWERP 


Situation as Seen by a British Insur- 
ance Publication; May Abandon 
Antwerp Accords 


Although it was only last August 
that the Antwerp Accords, which had 
been al owed to lapse, were once more 
to be enforced, it appears that the 
agreement which constitutes these Ac- 
cords has once more been the subject 
of discussion in Antwerp and that the 
Society for the Improvement of Marine 
Insurance in that city has given notice 
that the Accords must be abandoned. 

“The Policy Holder,” of London, 
says: “Apparently the cause:of the 
trouble has been the disregard of the 
Accords by company in Antwerp in 
which action it is to be feared that 
the agencies of London companies 
have participated. Moreover an im- 
portant French company has _ broken 
away from the Society presumably be- 
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really understand The Jones Act? 


The divergent opinions heard about the new Merchant 
Marine Law, or Jones Act, point to one thing: Many people 
are expressing opinions on the new law without having a 
knowledge of the facts underlying it. Many have not a clear 


conception of the conditions that the Jones Act was designed 


lo remedy. 


Nowhere have we scen a clearer statement of the insurance 
conditions underlying the Jones Act, than that contained in 
the summary of Dr. S. S. Huebner, Expert to the U. S. Ship- 


ping Board. 





To all who desire a clearer conception of the Jones Act, we 
heartily recommend it. We have printed it in booklet form 
under the title “The Basis of Our Shipping Prosperity,” a 
copy of which we shall be pleased to mail you on request. 
Address our Service Department. 


The Washington Marine Insurance 


Company of New York 


MARINE and AUTOMOBILE INSURANCE 


Home Office, 51 Beaver Street, New York 
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New York 
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of Pennsylvania 


LIBERTY MARINE INSURANCE COMPANY 


of New York . 


NORTH ATLANTIC INSURANCE COMPANY 
of New York 


NORWEGIAN ATLAS INSURANCE CO., LTD. | 
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311 CALIFORNIA STREET 
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cause it wished to be free from the 
conditions imposed by the Accords. 
Nor is this all, for the committee of the 
Society have been forced to admit that 
the brokers in Antwerp are strongly 
opposed to the agreement and that, at 
present, underwriters are unable to 
withstand the opposition of the brok 
ers. The abandonment of the agree 
ment has caused considerable commo- 
tion in the London market, for by it 
the Belgian policy is once more laid 
open to the inclusion of theft and _ pil- 
ferage risks without payment of addi- 
tional premium, and the cancel ing 
cause for open covers, which was an 
important stipulation of the Accords, 
is also abandoned, This is depressing 
news, but it is understood that the 
London market will not submit to the 
undesirable state of affairs arising out 
of this development, without protest. 
It is probable that the head offices of 


London companies will address strong 
le ters to their agents in Antwerp, re- 
asserting that the terms of the Ac- 
cord must be strictly observed wheth- 
er it is in force in the rest of the mar- 
ket or not. This should have the de- 
sired effect of causing Belgian com- 
panies to make a further effort towards 
re-adopting the agreement It is in- 
conceivable that a body of underwrit- 
ers of such importance as those con- 
stituting the Antwerp market should 
alow themselves to be dictated to by 
the brokers who are dependent upon 
them. It needs but firm insistence on 
the part of the whole market for the 
Accords to be re-instated, without dif- 
ficulty or delay, and it is to be hoped 
that the pressure which will undoubt- 
edly be brought to bear from London 
will succeed in its object which, after 
all, is entirely for the benefit of the 
underwriting business.” 








26 


THE EASTERN 


UNDERWRITER 


November 12, 1920 





Litigation Over 
Re-Insurance Deal 


BROKER WANTS COMMISSIONS 


American Merchant Marine’s Relations 
With Norwegian Company Being 
Aired in Local Court 





William D. 
insurance broker, against 
Wade Robinson & Co., Inc., as agents 
Merchant Marine to 
recover brokerage commissions  al- 
leged to be due on a reinsurance con- 
tract interested insurance men _ this 
week. William Otis Badger, Jr., and 
Joseph T. Weed appeared for Lee; 
Duncan & Mount for Wade Robinson 
& Co. Extracts from court papers fo!- 
low: 


The litigation between 


Lee, an 


for the American 


The Complaint 

Extracts from bill of complaint fol- 
low: 

“That in and about the latter part 
of the year 1917, at the City of New 
York, the plaintiff and the defendant 
entered into an oral contract wherein 
and whereby the defendant requested 
and employed the plaintiff to secure 
for the American Merchant Marine In- 
surance Company and/or this defend- 
ant a certain contract or treaty of re- 
insurance, so called, to be made with 
Leas Assuranceselskap A/S of Bergen, 
Norway, and in consideration of obtain- 
ing such contract or treaty this defend- 
ant agreed to pay to the plaintiff a 
sum of money equal to 2% per cent. 
upon the gross premiums upon business 
written under and pursuant to said 
treaty or contract of reinsurance, in- 
cluding any modification or modifica- 
tions thereof which might thereafter 
be agreed upon and the defendant fur- 
ther agreed to pay the same to the 
plaintiff sixty days after the end of 
each month upon the business written 
during said month. 

“That after the making of the con- 
tract or agreement between the plain- 
tiff and the defendant as above set 
forth and on or about January 1, 1918, 
the plaintiff secured a reinsurance con- 
tract or treaty between the said Leas 
Assuranceselskap A/S of Bergen, Nor- 
way, and the American Merchant Ma- 
rine Insurance Company and/or this de- 
fendant, which contract or treaty of 
reinsurance was made and accepted by 
the defendant which began business 
thereunder upon beha’f of itself and/or 
the said American Merchant Marine In- 
Surance Company. 

“Upon information and 
this defendant and/or the 
Merchant Marine Insurance Company 
cid a large business under said rein- 
surance treaty and collected and _ re- 
ceived large sums of money as gross 
premiums thereunder and that this de- 
fendant, from the commencement of 
caid treaty until December 31, 1919, de- 
ducted and retained two and one-half 
per cent. of the said gross premiums 
for the account of and which said per- 
centages belonged to the plaintiff pur- 
Suant to the contract or agreement set 
forth in paragraph 2 hereof. 

“That no part of said moneys and 
commissions have been paid to the 
p'aintiff from and since the first day of 
May, 1919, and that said defendant has 
had and received for the account of the 
plaintiff and still retains large sums of 
money representing two and one-half 
per cent. of the gross premiums written 
and col’ected under and pursuant to 
the, said contract or treaty of reinsur- 
ance, the amount of which is unknown 
to the plaintiff. 

“Upon information and belief that 
the amount of moneys so collected and 
received by the defendant and belong- 
ing to the plaintiff is the sum of $11,- 
000 and although duly demanded no 
part of said sum has been paid except 
the sum of $1198.78. 

“Upon information and belief that in 
and about the month of April, 1919, 
this defendant again engaged and em- 
pioyed the plaintiff to effect a cancel- 


belief that 
American 


lation of the contract or treaty of rein- 
surance above referred to and also en- 
gaged and employed the p’aintiff to 
obtain another and further contract or 
treaty of reinsurance between the said 
Leas Assuranceselskap A/S of Bergen, 
Norway, and this defendant on behalf 
of the said American Merchant Ma- 
rine Insurance Company and/or such 
other licensed companies as might be 
represented by the defendant and the 
defendayt covenanted and agreed to 
and with the plaintiff that upon obtain- 
ing said contract and in consideration 
of the plaintiff's services therein, it 
would pay to the plaintiff or would col- 
lect for and remit to him a sum equal 
to two and one-half per cent. of the 
gross premiums written under said new 
contract or treaty of reinsurance. 

“Upon information and belief that 
the amount of moneys so collected and 
received by the defendant for the ac- 
count of the plaintiff amounts to at least 
the sum of $11,000, no part of which has 
been paid, although the same has been 
du'y demanded.” 

Defense 

Some extracts from 
pers follow: 

“It admits that the defendant on be- 
half of the American Merchant Ma- 
rije Insurance Company did a large 
business under said reinsurance con- 
tract and collected and received large 
sums of money as gross premium 
thereunder and it admits that in ac- 
cordance with the contract of reinsur- 
cent. from 


defendant's pa- 


ance it withheld 2% per 
the funds due the Leas Assurance- 
se skap A/S which were remitted to 


Except as so admit- 
and every allega- 
paragraph ‘5’ of 


William D. Lee. 
ted, it denies each 
tion contained in 
said complaint. 

“It admits that under the terms of 
said reinsurance contract of April 25, 
1919, the defendant was authorized in 
addition to the credits and deductions 
which it was permitted to retain from 
the gross premiums payable to Leas 
Assuranceselskap A/S, to deduct from 
any surplus of the funds belonging to 
the Leas Assuranceselskap A/S, 2% 
per cent. of all gross premiums and to 
pay the same to the plaintiff as a 
brokerage commission due from the 
said Leas Assuranceselskap A/S, and 
that the defendant was authorized to 
pay the same to the plaintiff 60 days 
after the end of each month upon busi- 
ness written during the month, but 
denies that. the defendant was under 
any obligation to deduct the said 2% 
per cent. and pay the same to the 
plaintiff until after a'l the other de- 
ductions and credits provided for in 
said contract had been taken ‘care of 
and alleges that since May 1, 1919, 
the plaintiff's principal Leas Assur- 
anceselskap A/S of Bergen, Norway, 
has not maintained the credits with 
the defendant which it was obligated 
to maintain under the terms of said 
contract, and there has not been since 
May 1, 1919, and jis not now, a bal- 
ance in favor of Leas Assurancesejskap 
A/S sufficiently large to justify the 
payment to the plaintiff of the 2% 
per cent. brokerage commission allow- 
able to the plaintiff out of the funds 
of the plaintiff's principal Leas Assur- 
ancese'skap A/S. On the contrary 
there is now a balance due under said 
reinsurance contract to the defendant 
from the plaintiff's principal, Leas As- 
suranceselskap A/S in the sum of 
$408 250.24 to maintain, in accordance 
with the provisions of said contract 
a credit with the defendant equal to 
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the New York State Standard Reserve 
for unearned premiums and unpaid 
losses, as provided by said contract 
of April 25, 1919, and until the plain- 
tiff’s principal, Leas Assuranceselskap 
A/S shall provide sufficient funds to 
maintain said credit the plaintiff is not 
entitled to receive under the contract 
the deductions which the defendant 
was authorized to deduct from the 
funds of the plaintiff's principal, Leas 
Assuranceselskap A/S. Except as so 
pleaded, it denies each and every a!le- 
gation contained in paragraph ‘12’ of 
said complaint. ; 

“It admits that on the 25th (not the 
29th) day of April, 1919, the defend- 
ant and Leas Assuranceselskap A/S 
of Bergen, Norway, entered into a 
contract of re-insurance to take effect 
as of April 1, 1919. It admits that un- 
der the terms of said reinsurance con- 
tract, it was authorized in addition to 
the credits and deductions which it 
was permitted to retain from the gross 
premiums payable to Leas Assurance- 
selskap j|A/S, to deduct from any sur- 
plus of the funds belonging to Leas 
Assuranceselskap A/S 2% per cent. of 
all gross premiums, and to pay the 
same to the plaintiff as a brokerage 
commission due from the said Leas As- 
suranceselskap A/S, but denies each 
and every other allegation contained 
in paragraph ‘20’ of said complaint and 
alleges that since April 1, 1919, the 
plaintiff's principal, Leas Assurancesels- 
kap A/S of Bergen, Norway, has not 
maintained the credits with the de- 
fendant which it was obligated to 
maintain under the terms of said con- 
tract and there has not been, since 
April 1, 1919, and is not now a balance 
in favor of the Leas Assuranceselskap 
A/S sufficiently large to justify the pay- 
ment to the plaintiff of the 2% per 
cent. brokerage commission allowable 
io the plaintiff out of the funds of the 
plaintiff's principal, Leas Assurancesels- 
kap A/S. On the contrary there is 
now a balance due under said rein- 
surance contract to the defendant from 
the plaintiff's principal, Leas Assurance- 
selskap A/S in the sum of $408 250.24 
to maintain, in accordance with the 
provisions of said contract, a credit 
with the defendant equal to the New 
York State Standard Reserve for un- 
earned premiums and unpaid losses, as 
provided by said contract of April 1, 
1919, and until the plaintiff’s principal, 
Leas Assuranceselskap A/S shall pro- 
vide sufficient funds to maintain said 
credit the plaintiff is not entitled to 
receive under the contract the deduc- 
tions which the defendant was author- 
ized to deduct from the funds of the 
plaintiff's principal, Leas Assurancese's- 
kap A/S. 

“On information and belief, the Leas 
Assuranceselskap A/S was not strong 
and sound financially at the time of 
the making of the above mentioned 
contracts, as fraudulently represented 
by the plaintiff to the defendant, and 
said Leas Assuranceselskap A/S has 
not maintained with the defendant a 
credit equal to the New York State 
Standard Reserve for unearned pre- 
miums and unpaid losses, as it was 
obliged to do under said contracts, and 
is now insolvent, which insolvency is 
the direct result of the unsound condi- 
tions hereinbefore alleged, and there is 
now due and owing from the Leas Az- 
surancese!skap A/S to the defendant, 
in order to maintain said credit, the 
sum of $408,250.24. This reserve or 
credit has been impaired to the extent 
of the sums already paid to the p'‘ain- 
tiff in the sum of $23,104.61, which 
sums the defendant would not have 
paid to the plaintiff but far the false 
and fraudulent representations made 
by the plaintiff as to the sound finan- 
cial standing of the said Leas Assvur- 
anceselskap A/S and because of said 
false and fraudulent representations 
the defendant is entitled to recover 
from the plaintiff the said sum of $23,- 
104.61, with interest.” 





Robert P. Ashley is manager of the 
publicity department of the Liberty 
Mutual, Boston. 
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The profits on cargo are an insurable 
interest (Barclay v. Cousins, 1802, 2 
East 544). As insurance is a contract 
of indemnity, it cannot be said to be 
extended beyond what the design of 
such species of contract will embrace, 
if it be applied to protect men from 
those losses and disadvantages, which 
but for the perils insured against the 
assured would not suffer; and in every 
maritime adventure the adventurer is 
liable to be deprived not only of the 
thing immediately subjected to the 
perils insured against, but also of the 
advantages to arise from the arrival of 
those things at their destined port. If 
they do not arrive, his loss in such a 
case is not merely that of his goods or 
other things exposed to the perils of 
navigation, but of the benefits which, 
were his money employed in an under- 
taking not subject to the perils, he 
might obtain without more risk than 
the capital itself would be liable to. 
Where capital is employed subject to 
such risks, in case of loss the party is 
a sufferer by not having used his money 
in a way which might with a moral cer- 
tainty have made a return not only of 
his principal but of profit; and it is 
but playing with words to say that in 
such a case there is no loss because 
there is no possession, and that it is 
but a disappointment. In this country 
there is no law forbidding such insur- 
ance, unless it could be shown that the 
insurer had no interest in the profits, or 
that from its nature it must be a mere 
wager. An insurance on freight differs 
only from an insurance on profits in 
the same degree as a return of capital 
vested in shipping differs from a return 
of capital vested in merchandise (Law 
rence J. in Barclay v. Cousins, supra). 
Upon an insurance on profits it must 
be shown that but for the perils in- 
sured against, there would have been a 
profit upon the adventure (Hodgson v. 
Glover, 1805, 6 East 316). 

A shareholder, though having no di- 
rect interest in the property of the Com- 
pany, has an interest in the profits to 
be made by the concern, and can there- 
fore effect a valid insurance on his 
shares (Wilson v. Jones, 1867, 2 Ex. 
139). A trustee has a legal interest and 
may thereforeinsure (Robertson v. Ham- 
ilton, 1811, 14 East 522; Lord Eldon in 
Lucena v. Crawford, 1806, 2 Bos. and P. 
(n.r.) 269). 

A person has an insurable interest in 
the liabilities he may incur in respect 
of property at risk in a marine adven- 
ture; e.g., the liability to make good 
damages occasioned by collision, in- 
cluding loss of life and personal in- 
juries (Maritime Conventions Act, 1911; 
De Vaux v. Salvador, 1836, 4 A. and E. 
420; Nourse v. Liverpool Sailing Ship 
Owners’ Association, 1896, 8 Asp. M.L.©. 
144); the liability for claims under the 
Workmen’s Compensation Act; the lia- 
bility of common carriers or of carriers 
by trade custom (Crowley v. Cohen, 
1832, 3 B. and Ald. 478; France Fenwick 
and Co. v. Mannheim Insurance Co., 
S.G., 30th June, 1905); the liability of 
hirers of a film negative (Sallmayer v. 
National Benefit Assurance Co., Lloyd’s 
List, 12th and 16th May, 1919); the lia- 
bility for the safe delivery of goods 
(supra). 

A defeasible interest is insurable, as 
also is a contingent interest (sect. 7, 
s.s. 1). The indefeasibility of the 
property is not the criterion of an in- 
surable interest: the consignee of goods 
has an insurable interest, although the 
goods are liable to be stopped in tran- 
situ and his interest defeated. An ex- 
ecutor, to complete whose title probate 
{s necessary, has before probate title 
sufficient to enable him to insure. The 
King has an insurable interest in a 
prize before condemnation, and yet till 
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condemnation there remains something 
wanting to complete the vesting of the 
full property in the Crown-——viz., the 
sentence of a Court of Admiralty upon 
the question of prize which concludes 
the question of property against the 
original owners (Lord Ellenborough, 
C.J., in Stirling v. Vaughan, 1809, 11 
Kast 619). 

A contingent interest is an interest 
dependent upon an event which is un 
certain. The owner of a ship acquires 
no right to freight until the arrival of a 
ship; for though the interest com- 
mences as soon as the goods are put on 
board, yet by the express words of the 
charter party the freight is contingent 
until the arrival. Many instances may 
be put of contingent consignments; as 
a consignment to A at London, if the 
ship loses her market at Calais; or to 
A, if living when the good arrive, and, 
if not, to B; or to A upon condition that 
he accept certain bills (Lucena v, Crau- 
furd, 1806, 2 Bos, and P. n.r. 293). Sup- 
pose a special consignment to be made 
to A in case he should be living or 
resident at London upon the arrival of 
the ship, he could bring no action in 
respect of the ship or goods until their 
arrival, and yet it can scarcely be 
doubted that he might insure (Lucena 
v. Craufurd, 1802, 3 Bos. and P, 97). 

In Colonial Insurance Co. of New 
Zealand v. Adelaide Marine Insurance 
Co. (1886, 6 Asp. M.L.C. 94) the re- 
spondents, who had agreed with M, the 
charterer of a ship, to insure a cargo of 
wheat, applied to the appellants to hold 
them covered fgr a portion of the risk 
“at and from T. to the U. K.,” which 
the appellants agreed to do. M had pur 
chased the cargo from third parties 
upon terms that the goods should be at 
the risk of M as they were put on board 
the ship. The ship and cargo were lost 
by perils insured against at T when a 
portion only of the cargo was on board. 
Held that M, the purchaser, who was 
himself the charterer of the ship, had 
an insurable interest in the wheat which 
had been shipped, the right of posses- 
sion and the right of property being in- 
vested in him. In giving judgment, Sir 
B. Peacock said:—As no time was 
fixed by the contract for the payment of 
the purchase money, the purchasers 
might not have been bound, if no loss 
had occurred, to pay for the wheat put 
on board from time to time until the 
whole cargo had been supplied; but it 
does not follow that they had not an 
insurable interest béfore the price was 
paid or payable. A man may have an 
insurable interest in goods for which he 


has neither paid nor become liable to 
pay. In the present case, if no loss 
had happened, and the sellers, without 
lawful excuse, had neglected to supply 
u complete cargo, the purchasers must 
have paid for the wheat which had been 
put on board, unless they returned it. 
If the sellers had completed the cargo 
the purchasers must have paid for the 
whole. In elther case théy had, at the 
time of the loss, an interest in the part 
which had been put on board. In the 
one case, that they might be able to 
return it to excuse them from payment 
for jit in the event of their electing to 
put an end to the contract in case of 
the non-completion of the supply; in 
the other, that they might have the 
goods for which they could be obliged 
to pay. The purchasers, if no loss had 
occurred, might, subject to the rights 
of the shipowners to their lien for 
freight under the charter party, have re- 
turned the wheat which had been put 
on board if the contractors had, with- 
out any lawful excuse, refused to supply 
a full cargo within a reasonable time, 
but they would not have been obliged 
to do so, they might have retained and 
paid for the part delivered, and sued 
the contractors for damages for not 
completing their contract; on the other 
hand, the sellers could not without the 
consent of the purchasers in the case 
supposed have taken out of the ship the 
whole of the wheat which they had put 
on board, and have compelled the ship 
to go empty away, because they them- 
selves had failed to complete their con- 
tract. The interest in this case was de- 
feasible, not by the vendors, but at the 
option of the vendees in the event of 
the vendors not completing the contract. 


ATTACHMENT PROCEEDINGS 

Attachment proceedings have been 
commenced by the Washington Marine 
against the National Benefit of London, 
the amount claimed due being $21,151, 
arising through a contract of re-insur- 
ance on policies issued on the vessel 
“Liberty Glow.” 

It is understood that the National 
Benefit is now applying for admission to 
New York State. 





DEPARTMENT'S TAX DATA 

The New York Insurance Depart- 
ment collected for the year ending 
June 30, 1919, $2,145 791. Of taxes col- 
lected under Section 34 $619,383 came 
from marine companies of other states; 
and $619,008 from foreign marine com- 
panies. 
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National Has New 
Department Up-State 


AGENTS REPORT TO SYRACUSE 


John C. Stott Made Manager for Central 
New York; Once Local Agent at 
Norwich, N. Y. 

The National Surety, Company has 
made an important change in its central 
New York field and hereafter agencies 
in the state outside of Buffalo, Ro- 
Albany, New York City, (of 
course), and several suburban counties 


chester, 





JOHN C. STOTT 


in the vicinity of New York, will re- 
port to Syracuse where John C. Stott 
has been appointed manager and will 
have offices in the First Trust & De- 
posit Company’s Building, Syracuse. 
Associated with Mr. Stott will be John 
Ff. Meehan, known among football and 
coliege men as “Kick” Meehan, who is 
coach of Syracuse University. 

Mr. Stott has been a special agent at 
large for the company for some time 
and bis rise in the insurance business 
has been rapid. He is a graduate of 
the Greene, N. Y., High School and 
Teachers’ Training Class. For a time 
he was a clerk in a bank and bec ame 
principal of the Port Dickinson | High 
School. He then entered the insurance 
business in Norwich, N. Y., where he 
had a full representation of insurance 
companies in that city. He showed sur- 
prising executive ability, among other 
things consolidating agencies. He stands 
very well with special agents of fire as 
well as other companies. Mr. Stott is 
twenty-seven years old. 


Hit By Apple; Comes 
Under Compensation 


ODD DECISION FOR WORKER 


Appellate Division’s Order Upheld By 
Court of Appeals, Affirming State 
Industrial Commission’s Award 


Being struck in the eye by an apple 
thrown in sport by a fellow workman 
during hours of employment at the fac- 
tory: of the employer is an accident for 
which a claim for injury may be sus- 
tained under the Workmen’s Compen- 
sation Law. 

This is the effect of a recent deci- 
sion of the Court of Appeals in the 
ma ter of the claim of Salvatore Leon- 
brune, respondent, v. Champlain Silk 
Mills, et a!., appellants, in which de- 
cision the Court affirms an order of 
the Appellate Division of the Supreme 
Court for the Third Department, af- 
firming an award of the State Indus- 
tr al Commission. The claimant had 
b.en partly blinded in one eye as the 
rosult of the accident. 

The issue was whether the accident 
wos one arising “out of and in the 
course of employment,” within the 
meaning of the statute, (Workmen's 
Compensation Law, section 3, subdi- 
v'sion 7; Consolidated Laws, chap. 
67). 

The Court held it unquestionable 
that the accident arose “in the course 
of emp'oyment.” The injured worker 
did not take part in the sport and 
knew nothirig of it until injured. It 
was held also that the accident arose 
“out of" employment, inasmuch as the 
claimant's presence in the factory in 
association with other workmen in- 
volved exposure to the risk of injury 
from the careless acts of those about 
him. “He was brought by the condl- 
tion of his work ‘within the zone of 
special danger’.” 

The horse-play which was the direct 
cause of the injury is held to be not 
an unusual phase of employment and 
as a peril inseparable from the asso- 
ciations and conditions of factory life. 

“The risks of injury incurred in the 
crowded contacts of the factory,” says 
the opinion, “through the acts of fel- 
low workmen are not measured by the 
tendency of such acts to serve the mas- 
ter’s business. Many things that have 
no such tendency are done by the 
workmen every day. The ‘test of lia- 
bility under the statute is not the mas- 
ter’s dereliction, whether his own or 
that of his representatives acting with- 
in the scope of their authority. The 
test of liability is the relation of the 
service to the injury, of the employ- 
ment to the risk.” 


OLIVER WITH WICKHAM 
George P. Oliver has left his post- 
tion as assistant secretary and treas- 
urér of the United States Indemnity 
Company to become chief accountant 
with Charles E. Wickham. 
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EDITOR SEES IT 


Long Editorial in New York “Ameri- 
can” Full of Nasty Flings At 
Insurance Business 


William Randolph Hearst, who owns 
a dozen daily papers and magazines 
with a circulation of millions, says that 
the next question before the people of 
the United States is nationalized insur- 
ance. In his opinion, expressed through 
the New York “American,” the business 
of insurance is a government function, 
not a private one. His editorial, teem- 
ing with customary misstatements, innu- 
endoes and foggy logic, follows: 

Up to but a few years ago the accept- 
ance of the sacredness of “private in- 
itiative’ was so universal and un- 
challenged in this country that the in- 
dividual or the newspaper that spoke 
of public ownership was looked upon as 
an enemy of society. 

Only the post office was excepted. 
Public operation in that case was taken 
for granted, without thought as to its 
implications. 

But more recently “private initiative” 
has been widely challenged. As a re- 
sult we have public ownership of gas 
and electric plants, public ownership of 
water supply systems, public ownership 
of warehouses, public ownership of 
street railways. 

During the war the lesson of public 
operation was thoroughly learned by the 
people when the Government was com- 
pelled, for efficiency’s sake, to take over 
the operation of the entire transporta- 
tion and communication systems of the 
country—the railroads, the telephones 
and the telegraphs * * * 

The insurance business is another 
great social function, privately per- 


formed, about which tue people are not 
so enlightened. With it, too, the Gov- 
ernment has had experience—to the 
benefit of the people. 

The business of insurance is a gov- 
ernment function, not a private one. 
There is no more reasonableness in the 
private control of the insurance _ busi- 
ness for profit than there would be in 
the private control, for profit, of the 
business of handling the mails. 

It is generally accepted today as a 
line of business where “private initia- 
tive” has uncontested right of way. 
But that is no reason why such ac- 
ceptance is logical. 

Insurance shouid be—and one day will 
be—looked upon as one of the natural 
functions of government. During the 
war the duty of the Government to per- 
form that function was recognized. We 
had the War Risk Bureau for marine 
insurance. We had the wonderful sys- 
tem of life and accident insurance for 
the service men, still in operation. 

Here, as in the case of the railroads, 
telegraphs and telephones, the Govern- 
ment was compelled to asgume the 
business. The insurance companies 
would not do it. When it is seen that 
insurance companies are organized for 
profit solely, this can be readily under- 
stood. 

Insurance, as practised by the big 
companies is a game in which the or 
dinary policyholder stakes his faith 
against the shrewdest corporation 
lawyers and contract contrivers in the 
country. 

A man takes out a policy for acci- 
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dents, fire, marine, property or what 
not, pays his premiums regularly and 
lives along in blissful faith that he is 
protected. Something happens, he re- 
members his policy, approaches the 
company to make good as per policy— 
as he understood that policy. Then, in 
all too many cases, he finds that the 
thing which happened is precisely some- 
thing which the policy “excepts.” 

The policy is prettily worded, but 
the authors were corporation lawyers 
skilled beyond measure in clever phrase- 
ology. ‘ 

The policyholder has seen a great 
light—the only party really insured 
against loss was the insurance com- 
pany. 

Meanwhile these corporations wax 
fat. Their incomes are enormous. They 
pay dividends that are immense. Little 
wonder! 

The men who served in the field and 
naval services of the nation during the 
war know the difference between in- 
surance by the Government and jinsur- 
ance by private corporation. The pre- 
miums thousands of ex-soldiers and ex- 
sailors are today paying on large pol- 
icies with the Government are but a 
fraction of the premiums being paid by 
men and women whose policies are in 
private companies. 

The ease with which the benefits of 
these Government policies are collected 
is amazing beside the horrors of red 
tape and cross-examination undergone 
by those who would make c'aims upon 
the private companies. 

It is the same clash of ideas as is 
represented in private or public owner- 
ship of any public utility which per- 
forms a needed service for all the’ peo- 
ple—the clash between the ideas of 
profit and service. 

A public business should be managed 
for service, not for profit. Nothing 
which al! the peonvle should and do use 
should be under the control of a small 
portion of society, but under social con- 
trol--that is, control by the Govern- 
ment. 

The fight for public ownership and op- 
eration of the transportation and com- 
munication utilities is not yet finished. 
But it is upon the stage, and the last 
act is not long distant. 

Next will come insurance. 


MEET IN CANADA 
The United States F. & G. recently 
held its first annual agency convention 
in Canada Among those attending 
were the president of the company and 
many of the department heads. The con- 
vention was held in Toronto, 


At a meeting of the governing com- 
mittee of the Bureau of Personal, Acci- 
dent and Health Insurance, a resolution 
was passed calling upon the chairman 
of the committee to appoint an actuarial 
committee of companies to supplement 
the work of the non-cancellable insur- 
ance committee, with the Travelers In 
surance Company as chairman. 


Enright Promises 
Police Co-operation 


WILL WORK ‘WITH INSURANCE 


Suggests Appointment of Conference 
Committee; Tells of Frame-Ups 
Which Trump Up Robberies 


At the dinner of the Casualty & 
Surety Club of New York, held last 
Thursday at the Drug & Chemical Club 
the principal speaker was Police Com- 
missioner Enright, of New York, who 
defended the police. J. F. Van Riper, 
branch secre‘ary of the Norwich Union, 
ce’ivered a thoughtful address on “The 
Problem of Americanism.” Two gov- 
ernment war films, “Camouflage in 
Mcdern Warfare,” and “Rebuilding 
Broken Lives.” were an added attrac- 
tion to the entertainment. About 250 
members were present. 

Commissioner Enright, who showed 
a keen i~s‘ght into burglary insurance, 
digressed from his written speech and 
denied giving an interview printed re- 
ccntly in a New York newspaper. He 
said a reporter came to him and asked 
for official figures on crime, with no 
reference to burglary insurance com- 
panies. 

Comm/‘ssioner Enright said in part: 

“The insurance laws of this State 
recognize insurance as a_ legitimate 
business, and protect business con- 
cerns in the various enterprises of in- 
suring against loss by burglary, theft 
or forgery. And it is the latter which 
immediately concerns us and the busi- 
ness of the police, especially in its re- 
lation to its increase or decrease of 
crime of a particwar character. This 
business has been the subject of con- 
siderab'e newspaper pub'icity, and to 
some extent the cause of more or less 
criticism of the Police Department on 
the one hand and the insurance com- 
pynies on the other. 

“Most well-informed actuaries on the 
risks covered by burglary and theft 
insurance will agree that such insur- 
ance tends to increase losses and pro- 
mote burglary and theft rather than 
to prevent or decrease such losses or 
discourage such offenses. The police 
are well aware of this, and I feel sure 
you also appreciate this fact, although 
not svsceptible in every case of proof, 
nevertheless. many a'leged burglaries, 
robberies and larcenies are not bona- 
fide but prearranged and fraudulent. 

“In many of the claims for alleged 
losses suffered through burglary, theft 
or like crimes, there is indeed no loss 
occasioned or offense committed other 
han those procured and arranged by 
the insured or some person acting 
for him. The alleged property in some 
instances was never in the posses- 
sion of the insured, and in many 
cases the property insured was not the 
ewhject of burglary or other larceny, 
but was transferred to some place un- 
dey control of the insured or into 
friendly hands 

“The crime of burglary has shown 
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a substantia’ decrease during the pres- 
ent administration, commencing with 
January 1, 1918, and according to the 
table I have compiled shows an aver- 
age continuous reduction of 22. per 
cent, as compared with the year of 
1917. Notwithstanding the heavy de- 
crease in the number of burglaries, 
the total losses of money have not 
shown a corresponding decline, but this 
is due to the great difference in value 
of the proceeds of burglary and theft 
of bonds, stocks, silks, furs, jewelry 
and like articles whose values have 
tremendously increased. 

“Now let me repeat once more that 
we desire your support, your good will 
and your co-operation and that we ex- 
tend to the limit of our resources and 
to the full extent of our ability our co- 
operation in the work of crime pre- 
vention, particularly that class of crime 
in which you are most interested. If 
you will appoint and organize a suit- 
able committee, I will appoint and or- 
gunize a committee to confer with 
your committee and together we will 
try to obtain better laws, better en- 
forcement of laws, prompter and more 
effective justice in criminal matters 
and an improvement in all of the con- 
ditions which are so troublesome to 
us and expensive to you.” 








Traveling Group of Travelers Men 

The annual convention of the agents 
and brokers in the Albany, Schenectady, 
Troy and Hoosick Falls districts of the 
Travelers Insurance Company and the 
Travelers Indemnity Company was held 
at the Hotel Ten Eyck recently. The 
sessions were in charge of George J. 
O’Connor and E. C, Mason, managers of 
the Albany Branch Office in the life. 
accident and health departments and 
the compensation, liability and indem- 
nity departments, respectively. 

The Home Office was represented by 
the following men who spoke on the 
various multiple lines written by the 
Company: Agency Assistant, W. C. Bai- 
ley, of the life, accident and health de- 
partment; Assistant Secretary F. H. 
Landon, of the life department; Assist- 
ant Secretary John J. Crowley, of the ac- 
cident and health department; Agency 
Instructor D. J. Bloxham, of the life, ac 


cident and health department; Home 
Office Special Agent R. H. Morrow, of 
the group division; Assistant Superin- 
tendent of Agencies, Wellington Potter, 
of the compensation and liability de- 
partment; Agency Assistant, A. L. 
Maddock, of the automobile division; 
Underwriter T. EF. Burnham, of the 
compensation and liability department; 
Field Assistant R. R. McCathran, of the 
Travelers Indemnity Company; Special 
Agent C. E. Rust, group department of 
the Syracuse Branch. 

Stanley L. Otis, executive secretary 
of the Insurance Federation of the State 
of New York, addressed the convention 
at the Tuesday meeting on the work of 
the Federation in New York State. 





BIG WRITERS 
READ 
THE EASTERN UNDERWRITER 


Each Week for New Ideas 











DO YOU? 

















Subscription $3 a Year } 
——————EEEEE ae 

Service Contracts | 

of of 

Quality Superiority 


to to | 
Policy Holders Representativer | 





— 
THE NATIONAL 
of DETROIT 


Western Dept 





| Eastern Dept. 
49 Maiden Lane Pacific Bldg 
New York San Francisco 
Northwestern Dept. 
Palace Bide 
Minneapolis, Minn. 


























A Progressive 


SURET Yann CASUALTY 


| Company 



































THE EASTERN 


UNDERWRITER 


November 12, 1920 











Career of New Surety Association 
President 

George E. Hayes, who was re-elected 
president of the Surety Underwriters 
Agsociation of New York, last week, 
was employed at special work for the 
United States Treasury Department 
unti! 1892 when he accepted a position 
as solicitor in the court bonding de- 
partment of the American Surety Com- 
pany. He continued successfully in 
this capacity for six years, and then 
took a similar pos:tion with the United 
States F. & G. 

In 1902 Mr. Hayes became vice-presi- 
dent and general manager of the Law- 
yers Surety Company. A_ year later 
this company was merged into the 
United States F. & G.. and Mr. Hayes 
was made assistant manager and later 
associate manager, In 1911 he became 
assistart manager of the Massachu- 
setts Bonding, and on October 15 last 
manager of the surety division of the 
Union Indemnity. 

Mr. Hayes has been a charter mem- 
ber of the Surety Underwriters Asso 
ciation since the date of its organiza- 
tion in 1909, and also a member of the 
Casualty & Surety Club and the 
Knights of Columbus. He was edu- 
cated in the Public Schools of New 
York, the Senftner Preparatory School, 
and is a graduate of the New York 
Law School and the New York Uni- 
versity in civil engincering. He re- 
sides in Westfield, N. J., where he is 
secretary of the Town Plan and Art 
Commission, 

x * + 
To Leave on Development Trip 

Warren Griffith, superintendent of 
agents for the Continental Casualty Co., 
of Chicago, will leave the middle of No 
vember for an extended Western 
agency development trip, visiting all 
the principal agencies in the Wes. and 
on ths Pacific Coast in the intercct of 
the Vab‘litvy and commercial accident 
and he Ith departmen’s of the Conti 
nental. 

° . Ye 
An “All Cover” Policy 

Matthews & Co, Philadelphia, an- 
nounce the sale of one policy covering 
household contents and personal effects 
against fire, explosion, burst pipes and 
heating apparatus, burglary, theft, air 
craft damage, riots, strikes and civil 
commotion, and other prevalent con- 
tingencies, including the properly of 
servants and permanent members of 
the household; a'so while traveling 
worldwide. Premium: $187.50 for {50,- 
000 insurance—and pro rata larger or 
smaller amounts 

@ * * * 

National May Build Sewer Plant 

The big disposal plant at Richmond 
Street and Wheatsheaf Lane, Philadel- 
phia, the construction of which was 
abandoned by the contractor, Will, in 


all likelihood, be completed by the Na-> 


tional Surety Co., of New York. The 
latter company entered surety in the 
sum of $500,000, through the Thomas B. 
Smith Bonding Co., its Philadelphia ag- 
ent for the faithful performance of the 
‘ontract, which amounted t» $1,025,000. 

At the time of the abandonment of 
the contract, about 39 per cent of the 
work had been completed. The officers 
of the company have evinced interest 
in the matter of the northeast sewage 
disposal plant contract, and several 
conferences on the subject have been 
held by John C. Bell and Murdock 
Kendrick, attorneys for the company, 
with Director Caven. Another con- 
ference on the subject was held in the 








director’s office recently, which was 
attended, in addition to the director 
and the surety company attorneys, by 
First Assistant City Solicitor Ernest 
Lowengrund. 

“Those who participated in the con- 
ference refused to divulge what had 
taken place, but it was learned from 
another source that the National 
Surety Co. had submitted a_ proposi- 
tion to complete the plant, providing 
the cost of the operation was borne 
partially by the city,” says the “Public 
Ledger.” “What proportion of the ex- 
pense the company is willing to assume 
in the matter could not be learned. No 
action will be taken until Director Ca- 
ven submits the proposition to Mayor 


Moore.” 
**« * 


$25,000,000 a Year in Premiums 

At the recent convention of the 
Southern Industrial Insurers’ Con- 
ference in Atlanta the statement was 
made that the companies in that confer- 
ence were co}lecting $25,000,000 a year 
in premiums. The proposition to ask 
that the various Southern states ap- 
point an official examiner to run down 
malingering was killed. 

* ¢ «6 
Bullock Now in New York 

Wiiliam A Bullock, who was. for- 
merly assistant manager of the Boston 
office of the Fidelity & Deposit Com- 
pany of Maryland, started his new du- 
ties on Monday as manager of the re- 
insurance department in the New York 
office of the company. He began his 
eareer in the insurance’ business in 
1897 with the American Bonding Com- 
pany and continued with them in va- 
i:ous capacifies as a solicitor and in- 
vest'ga'or in the various branches of 
the work until the company merged 
with the Pidolitv & Deposit. He then 
became attached to the staff of the lat- 
‘er concern. On April 1, 1919, Mr. 
Bulock was appointed assistant man 
ager of the Boston office. 


JOINS EMPLOYERS MUTUAL 


W. W. Greene Resigns From New Jer- 
sey Bureau to Be Manager of 
Underwriting Dept. 

Wintield W. Greene, formerly man- 
ager of the Compensation Rating and 
I spect’on Bureau of New Jersey and 
' pecial Deputy Commissioner of Bank- 
ns ond Imsvrance of the State of New 
Jdervev, has resigned to take charge of 
the uncerwriting department of the 
himployers’ Mutual Insurance Company 

cf New York. 

Follow ng his graduation from Brown 
Universit Mr. Greens entered the in- 
srrance bvsivess in 1910 in the actu- 
arial depa tment of the Provident Sav- 
ir’s Life Imsurirce Company. He 
i tor joined thy New York Life in the 
sam? depavtmen’, and in March, 1913, 
became assistr» t examiner with the 
New York State Insurance Department. 
A year tecer bo was appointed assist- 
aa ac \uary of the New York State In- 
dvstrial Commission He went to Col- 
orado in 1915 as actuary and manager 
cf tie Colerado Corapensation Fund. 
Two years later he joined the New Jer- 
s°v department in the position from 
which he now resigns. He is a ‘ellow 
of the Casualty Actuarial and Statisti- 
cal Society of America and also of the 
Amer.can Insitute of Actuaries. 

Dr. Georg: EK. Tucker is president of 
the Actna Life Club for 1920-21. 
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Odd Happenings in 
Burglary Insurance 


SILVER SPOON THEFT STORY 


Tied to Assured’s Doorknob; Coast 
Man’s Plaint About Robberies 
Booze Losses 





Large losses in burglary insurance 
are probably caused by the Prohibi- 
tion law is the contention of Frank B. 
Smedes, assistant superintendent of the 
burglary department of the Fidelity & 
Casualty Company, who believes that 
the thieves search for liquors and then 
take other valuables. He asserted that 
a similar situation existed a few years 
ago when the ban was placed on drugs 

When asked about the human inter- 
est side of the burglary insurance busi- 
ness, Mr. Smedes stated that quite 
frequently it would read like a dime 
rovel. To illustrate this he told of a 
recent case of a report received from 
a woman to the effe:t that one dozen 
siver spoons, valued et $259 each, 
were stolen from her apartment. The 
company made good on the loss, and 
thought nothing further of it. A week 
later, however, this woman opened her 
front door in the morning and found 
one of the spoons ted to the knob 
She refunded $250 to the company 
not fving them of the stranze happen- 
ing. Two days later another spoon 


‘appeared in the same fashion, and this 


occurred regulirly until all the spoons 
wer? returned 

A ratner o’d but interesting letter 
was on the desk of Mr. Smedes, which 
Was a reply from a prospective client 
to the question, “Have you had any 
previous burglarics?” The letter, from 
the Coast. follows verbatim: 

“You ask have you had any previous 
burglaries. Hellfiresyes. The mi kman 
i wakes me in the morning to charge 
me two prices fer milk. I eat stora’> 
eggs for my breakfast that were bought 
for fresh cnes. I wash ‘em down with 
what was sold for coffee, but tastes 
like it was made of old shoes. I read 
*» paper that cost me real money, but 
tells me nothing but Mike dv Young's 
presont opinion of one Hiram John- 
son, and of his having presented an- 
ctoer paia-ing to himself hung in his 
Gol’ven Gate memoria’ building. I pay 
fifteen cents for a shoe shine, two bits 
for a shave, fifty cents for a haircut. 
| walk to the office in six dollar shoes 


that cost me eighteen dollars. If I 
live through the minor operations, or 
separations, I start out the day’s work. 
‘After thirty days of these burglaries 
the company hangs me my salary 
chec&, and when I look at it I feel like 
a Tait waiter who has been given a 
dime tip and my only pleasure in toast- 
ing the small change I have left is 
taken from me by the income tax col- 
lector. 

“Whi'e no real honest Mister Bur- 
glar has entered my home to take what 
few belongings I have _ col'ected I 
thought best to take out enough insur- 
ance against such a thing to provide 
for a farewell at Coffee Dan’s to cele- 
brate the finish. 

“Have I been burglarized? 
yes!” 

Another incident bordering on the 
mnusial was that of a reply sent out 
by the company lately which advised 
the protection from burglars and serv- 
ants. It evidently reached the hands of 
a servant who, angered over the in- 
sivuation that one of his class might 
steal, sent this hot shot back: 

“Our servints ars as honest as you.” 

Mr. Smedes said that often the rob- 
berv of an apartment in a large apart- 
ment house brings twenty or more fam- 
ilies clamoring for this protection. 


Hellfires- 


CASUALTY MEN ELECT OFFICERS 

Officers were elected at the annual 
meeting of the Casua'ty Insurance Ex- 
chanze of New York, which was held 
on Monday last. The newly elected 
men are John S. Turn, Aetna Life, 
chairman; Stanley G. Martin, U. S. F. 
& G., vice chairman; George G. Wetzel, 
Massachusct's Bonding, secretary-treas- 
urer. 

The members of the executive com- 
mittee elected are, Paul Rutherford, 
Hart*ord Acc‘dent & Indemnity; W. G. 
Minner, Zurich General Accident & Lia- 
bility; Harry B. Johnson, Travelers; 
A. W. Whitney, National Workmen's 
Compensation Service Bureau; Fred J. 
Walters, London Guarantee & Accident 
and M. BE. Jeweit, Royal Indemnity. 


KOCH GETS NEW PLACE 

Charles J. Koch, who has been con- 
nected with the National Surecry Com- 
pany for the last fourteen years, has 
been appointed contract underwriter in 
the sur ty department of the Indemnity 
Insurance Company of North America. 
He wi'l begin his new duties on Novem- 
ber 16. 
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Amendments Harmful 
to Health Defeated 


RESULT OF COAST ELECTIONS 





Representatives of Metropolitan Life 
Insurance Company Do Effective 
Work in Campaign 





The Metropolitan Life Insurance Com- 
pany recently conducted a very thorough- 
going campaign to defeat proposed 
amendments to the constitution in Cal- 
ifornia and Oregon, on which the peo- 
ple voted on Election Day. The amend- 
ments were defeated in both states. 
They related to the public health, and 
as those who are interested in the pub- 
lic health looked at it, they meant that 
the two states opened themselves wide 
to the danger of the spread of any form 
of epidemic that might break out. They 
were called “anti-vaccination amend- 
ments.” 

The one in Oregon read as follows: 
“No form of vaccination, inoculation or 
other medication shall be made a con- 
dition in this state for admission to, 
or attendance in any public school, col- 
lege, university or other educational in- 
stitution, or for the employment of any 
person in any capacity, or for the ex- 
ercise of any right in the performance 
of any duty or the enjoyment of any 
privilege.” 

The proposal in California follows: 
“No form of vaccination, inoculation or 
other medication shall hereafter be 
made a condition for admission to, or 
attendance in any public school or other 
educational institution, or for the em- 
ployment of any person in any public 
office.” 

The California State Board of Health 
declared that unless the amendment 
were defeated the state would be in 
constant danger of an epidemic of small 
pox, and they would be powerless to 
check it. Health officers and sanitary 
experts of the United States and Can- 
ada met in San Francisco in September 
and unanimously condemned the _ pro- 
posed amendment. But it was slow work 
getting any machinery in operation to 
arouse the people of the state as to the 
seriousness of the situation. The Cal- 
ifornia amendment proposed to prohibit 
not only vaccination, but said that in- 
oculation and other medication should 
not be made a condition for admission 
to schools, and this, in the view of many 
who are interested in public health, 
was a breaking down of a great part 
of the system of public health work. The 
former provision of quarantining fam- 
ilies in which there is contagious dis- 
ease, or excluding those who have had 
a contagious disease from contact with 
others, would be done away with. 
Teachers affected with tuberculosis 
could not be restrained from teaching 
in public schools. It meant that if there 
is a contagious disease among the mem- 
bers of the family of a school child, 
that child could not be kept from attend- 
ing school and submitting other chil- 
dren to the dangers of infection. 

The fate of these amendments was be- 
lieved to be of the greatest conse- 
quence to life insurance companies 
doing business in those states as well 
as to the general welfare of the com- 
munities irrespective of life insurance. 
Mr. Fiske, president of the Metropoli- 
tan; Dr. Frankel and other _officers of 
the Company were in California in mid- 
summer holding triennial conventions. 
They saw the situation, realized its im- 
portance and decided to initiate a cam- 
paign against the amendments. Dr. 
Frankel made a second trip to the Pa- 
cific Coast and initiated a campaign to 
arouse public sentiment. He conferred 
with health authorities and representa- 
tives of civic bodies, also with Metro- 
politan men from all parts of the state 
in a series of meetings called for the 


purpose. Dr. Dublin, statistician of the 
Metropolitan, went there and to Oregon, 


‘and assisted in the preparation of litera- 


ture. Dr. Fleisher, assistant secretary 
of the Metropolitan, spent the month of 
October on the coast in active work of 
the campaign with Ernest H. Wilkes, 
manager of the pacific coast head office, 
and superintendent of agencies Galt, 
working effectively with the Metropoli- 
tan men throughout the two states. 


In California the Company has twenty- 
three districts each in charge of a 
superintendent with staffs of agents 
numbering fifteen and upwards, and 
seventeen deputy superintendents each 
with a staff, so that in forty cities of 
California it was possible to carry on 
the work with great thoroughness. 
About 300,000 families were visited each 
week by Metropolitan men. 

In Oregon there are superintendents 
in Medford, Portland, and Salem and 
deputies in Oregon City, Astoria, Corval- 
lis and Eugene, so that it was possible 
to make a campaign in the leading cities 
of that state. The medical examiners 
in both states of course were interested. 
A publicity campaign was inaugurated. 
Chambers of Commerce, Boards of 
Trade, Rotary Clubs and other organiza- 
tions interested in the welfare of the 
community were appealed to in public 
addresses and through correspondence. 
The men from the home office visited 
all the districts in the two states. 
Assistant secretaries Wilkes and Fleish- 
er addressed the men, explained the 
significance of the proposed amend- 
ments, the possibilities of their effect 
on health work of all agencies if they 
were passed, gave them statistics as to 
small pox in places where vaccination 
does not prevail as compared with 
places where it is almost universal, 
published circulars in four languages, 
English, Italian, Spanish and Portu- 
guese, prepared blanks for policyholders 
to register a straw vote, and in every 
possible way worked to arouse the 
people. 

It was shown that there were 329 
cases of small pox in California in 1917; 
1,172 in 1918, and 2,001 in 1919, so the 
danger from doing away with vaccina- 
tion in public schools was pressing and 
the circulars, which were distributed to 
policyholders and other voters, con- 
tained these words: 

“If you wish to protect yourself and 
your family against small pox and siml- 
lar contagious diseases, be sure to vote 
no on November 2 on constitutional 
amendment number six.” 

The circular contained a carefully pre- 
pared article on what vaccination has 
done towards stamping out small pox 
throughout the world. It cited in- 
stances which showed that after the 
introduction of vaccination into various 
countries epidemics of small pox had 
ceased. In 1896 and 1897, for example, 
there were over 1,000 deaths a year in 
the city of Havana alone. With the 
beginning of the American occupation, 
vaccination was enforced. Children and 
all other persons who had not previous- 
ly been vaccinated were compelled to 
be. The effect was noticeable at once. 
Between 1901 and 1917 there was only 
one death from small pox in Havana. 
Similar conditions were mentioned as 
existing in Japan. very soldier who 
went into the armies of the United 
States and Canada in the last war was 
vaccinated and there were few cases of 
small pox in the entire expeditionary 
forces. Mothers were urged to have 
their babies vaccinated during their 
first year, and all policyholders and 
voters, were urged to oppose in every 
way those who sought to prevent vac- 
cination. About 500,000 pamphlets were 
distributed to individuals in the two 
states. 

A bulletin, which was part of the cam- 
paign read: “But even if the measure 
dealt solely with small pox, it would be 
a very dangerous one, because it would 
make it impossible for health officers to 
control an epidemic of this disease. 
Small pox is.a very dangerous and 
highly infectious disease which often 
results in a very high mortality. The 
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after effects are often serious. There is 
only one way to protect the individual 
from small pox and that is vaccination. 
There is only one way to protect the 
community against small pox, if cases 
of small pox appear, and that is by 
quarantining all persons who have been 
in recent contact with the person sick 
and the vaccination of these people. 


“Small pox is infectious between peo- 
ple and the disease can be carried on 
utensils. The percentage of deaths in 
unvaccinated communities ranges be- 
tween 15 per cent and 40 per cent of 
those who are affected. Of the persons 
who live, the majority have serious 
pock marks, and in many cases, some 
become blind. More than this, they are 
easy victims of tuberculosis. 


“Previous to the introduction of vac- 
cination, there were 400,000 deaths an- 
nually in Europe. In London, during the 
eighteenth century, the annual mortal- 
ity from small pox was 4,000 per 1,000,- 
000. During the twenty-five worst weeks 
of the Influenza Epidemic of 1918, the 
excess mortality in the United States 
was 5,000 per 1,000,000.” 

As a result the Oregon amendment 
was defeated overwhelmingly. In Cal- 
ifornia very interesting results of the 
campaign are disclosed by the returns. 
A good many amendments were voted 
on in that state. Some were killed by 
small majorities and some passed. But 
the vaccination amendment was defeat- 
ed by a majority of about 90,000. The 
Metropolitan men in the pacific coast 
states, who had a part in the campaign, 
believe that the so-called medical 
amendments would have passed if it 
had not been for their activities with 
their 300,000 policyholders during the 
month of October. 


Few Equitable Losses 
The Equitable Life Assurance Socicty 
ig doing a large business in its accident 
and health department, with few losses, 
largely owing to care in selection. 
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